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SMALLER COMPANIES TO FRONT 


BECOME AN 





IMPORTANT FACTOR 





Meeting of the American Life Con- 
vention at Indianapolis Was a 
Success in Every Way 





(The set papers read at the convention 
can be found on page 11.) 
NEW OFFICERS ELECTED. 


President—Bascom H. Robinson, Bank- 
ers Reserve Life, Omaha. 

Secretary—T. N. Blackburn, 
Reserve Life, Omaha, 
Executive Committee—President Robt!- 
son, Secretary Blackburn, Samuel Bos- 
worth Smith, Volunteer State Life, Chat- 


tanooga; Chas. E. Dark, American Central 


Life, Indianapolis; Isaac Miller Hamilton, 
Federal Life, Chicago; J. B. Reynolds, 
Kansas City Life, Kansas City; D. D. 
Crockett, Southwestern Life, Dallas. 
State Vice-Presidents—Wilmer L. Moore, 
Southern States Life, Alabama; George B. 
Peake, Central Life, Iowa; W. A. Lindly, 
Security Mutual, Nebraska; Lucius Mc- 
ofom, U.. 8. Annuity & Life, Illinois; J. 
. Church, Lamar Mutual, Mississippi; E. 
Py Melon Missouri State Life; George A. 
ee. West Coast Life, California; Cc. R. 
Porter, State Mutual, Georgia; E. B. Craig, 
Volunteer State Life, Tennessee; John F. 
Walters, Texas; T. F. Giddings, Michigan 
Mutual; T. R. Palmer, Minnesota Mutual; 
G. A. Grimsley, Security Life Annuity, 
N. C.; Gustav Lemle, Louisiana National; 
H. B. "Race, Florida Life; Elliott Estes, 
Southeastern Life, South Carolina; 
Gregory, Citizens Life, Kentucky; H. i. 
Sears, Colorado National; F. G. Cross, Co- 
lumbia Life, Ohio; Arthur Jordan, Meridian 
Life & Trust, Indiana. 


(By a Staff Correspondent) 

Indianapolis, Ind., Sept. 7.—Possibly 
the most important step at the annual 
meeting of the American Life Con- 
vention held here this week was the 
organization of an adjunct to that body 
in the way of a legislative and legal 
section, composed of the general coun- 
sel of each company represented in the 
convention. 

Papers on many important matters 
were read and discussed, while the en- 
tertainment committee also did its share 
to make the meeting a success. Indian- 
apolis certainly made a convenient 
central point for the convention to -be 
held, and it was only the members from 
the far south and west that were com- 
pelled to travel a great deal to attend. 
While the complete membership was 
not represented at this meeting, so 
large a majority was present that all 
viewpoints were had on matters that 
were taken up. 

It was announced before the meeting 
adjourned for its initial session on 
Thursday morning that the vacancy 
in the committee on the next annual 
meeting caused by the death of Wm. 
Standen, actuary of the Colorado 
National Life, -had been filled by the 
appointment of Dr. Felix G. Cross of 
the Columbia Life of Cincinnati. As 
Mr. Standen was chairman, J. C. Seitz 
of the Security Life, another member 
of the committee, was chosen for that 
place. 

Maycr Bookwalter Welcomes the Visitors 

President Charles E. Dark called the 
convention to order shortly after the 
time set for it to start, and introduced 
to those present Mayor Bookwalter, 
who delivered an address of welcome. 
Among other things, Mr. Bookwalter 
said that he had been a policyholder 
for over twenty years and that he had 

(Continued to Page 14.) 
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AETNA INSURANCE COMPANY 


Of Hartford, Conn. 


ss kev ccccvcicccccases $ 4,000,000.00 
ae pbeassoeas . 15,050,843.64 
PR iicacceetes iis dheainioes -++  '75484,'771.21 
Net Surplus..... nT ee ee ‘ 4,466,072.43 
Surplus to Policyholders ....... ..-  8,466,072.43 


Losses Paid by Actna in 88 Years, $108,748,826.97 
J. SGADSDEN, Gen'l Ag. KEELER & GALLAGHER 
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A SATISFIED CUSTOMER WILL BE A PER- 
MANENT OUSTOMER. TO SECURE HIS 
SATISFACTION THE POLICY YOU CIVE HIM 
MUST BE PROOF ACAINST CRITICISM, AT 


ANY TIME, BY A COMPETING ACENT OR 
OTHERWISE. 


BEST PROTECT YOURSELF AND YOUR CUSTOMERS 
BY GIVING THEM CONTINENTAL POLICIES. 














CAPITAL 
$1,000,000. 
ASSETS OVER 
$16,800,000. 
LIABILITIES LESS THAN 
$7,900,000. 
SURPLUS TO POLICY- 
HOLDERS OVER 


$2,000,000. 











The Continental Fire Insurance Co. 


Principal Office, 46 Cedar St., New York. Western Dept.,280 LaSalle St., Chicago, III. 








D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President 
Surplus to Policyholders, $3,274,792.90 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Losses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 


Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 


LOVEJOY # SPEAR, Managers Agencies in all cities and towns. 

















FLINT MEBING WAS A SUCCESS 


SO WAS THE GANDERS’ 





SOZZLE 





Michigan Local Agents and State Blue 
Goose Nest Gather Round the 
Board Together 





(From a Staff Correspondent) 

Flint, Mich., Sept. 6—The best meet- 
ing the Michigan Association of Local 
Fire Insurance Agents ever held closed 
here this afternoon. Next year’s meet- 
ing will be held at Saginaw. The 
agents took action concerning the usage 
in regard to the coinsurance clause, 
which, if the Michigan Inspection Bu- 
reau_ will give its approval, will greatly 
simplify the present cumbersome prac- 


tice. The Flint men proved princes of 
entertainers. The new officers, commit- 
tee chairmen and the delegates to the 
National convention were chosen as 
follows: 

President—Mark D. Geer, Saginaw. 
First Vice-President — Charles M. 
Thatcher, Escanaba. 

Second Vice-President—Harry C. Davis, 


Moryestie 
wh — Vice- President—Elmore Macomber, 

Fourth Vice-President—F. B. Spear, Bay 
City 


Secretary and Treasurer—W. A. Eldridge, 
Detroit, 

Chairman Executive 
Reilly, Detroit. 

Chairman Grievance 
Vernor, Detroit. 

Chairman Committee on 
George A. Dyer, Lansing. 

Delegates to National Convention—W. A. 
Eldridge, H. R. Vernor, Alfred Bunclark 
and Judge Henry N. Brevort, Detroit; 
Harry C, Davis, Marquette; B. P. Barnes, 
Manistee; Henry N. Geer, Saginaw; Seely 
R. Birchard and E. Van Tuy!l, Bay City; 
G. M. Goodell, Lansing. 


The Crowd Arrives 

Some of the early delegates arrived 
on Wednesday evening, but the big dele- 
gations from Detroit and Bay City 
reached Flint Thursday forenoon. The 
Hotel Dresden, a fine, modern well- 
conducted hostelry, which was head- 
quarters both for the local agents’ as- 
sociation and the Blue Goose, was filled 
during the day and some late arrivals 
had to seek sleeping accommodations 
at other hotels. Thursday forenoon 
was given up to reunions in the hotel 
lobby and to registration in the assem- 
bly room, where the local agents held 
their sessions. About seventy-five locals 
from outside of Flint and about forty- 
five field men registered. 

Thursday Afternoon Session 

Thursday afternoon the first session 
was called to order by President George 
E. Newall. At the same hour the Blue 
Goose nest met at the Elks hall. Presi- 
dent Newall delivered no address. Sec- 
retary Eldridge read the minutes and 
his reports both as secretary and treas- 
urer. In his report, he expressed his 
views on a number of topics in the 
true Eldridgesque style. 

The committees had nothing of im- 
portance to report. Saginaw’s invita- 
tion for the next meeting was read and 
poenety accepted unanimously. 

ichigan association, like others, has 
learned by experience that the best 
place to hold these meetings is in one 
of the smaller cities. 

Coinsurance the Live Question 

The new law governing the applica- 
tion of the coinsurance clause is 
one great question in Michigan. 

(Continued to Page 18.) 
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JORTHWESTERN PROGRAM IS OUT 


VORYS GIVES ANNUAL ADDRESS 








Strong Array of Talent to Be Pre- 
sented at the Annual Meeting in 
Chicago 





The program for the annual meeting 
of the Fire Underwriters Association of 
the Northwest to be held in Chicago, 
Oct. 9-10, has been completed and was 
announced Wednesday by President C. G. 
Meeker. 

The board of directors met in Chicago 
Monday and the details of the program 
and coming convention were disposed of. 
On the death of President King the di- 
rectors were confronted with making up 
a program in a very short time. Only 
Attorney Cockrill of Little Rock had 
been secured. The other speakers were 
gotten after the untimely passing of Presi- 
dent King. The excellent program re- 
flects particular credit on President 
Meeker and his directors. 

Attorney Cockrill represented the com- 
panies in the Arkansas antitrust cases 
and is an able lawyer. 

Annual Address by Vorys 

Superintendent Vorys of Ohio, who 
has the annual address, is one of the 
well balanced and conservative insurance 
commissioners. He has come into na- 
tional prominence as the presidential 
campaign manager of Secretary W. H. 
Taft. 

O. B. Ryon of Streator, Ill, is special 
attorney for the state insurance depart- 
ment. His work in the last legislature 
in promoting insurance measures won 
him many plaudits. 

Allison Will Scintillate 

The brilliant Allison of the Insurance 
Field appeared before the association 
once before. His paper will scintillate 
with his wit and wisdom. 

Major Funkhouser is president of the 
Illinois Field Club and one of the well- 
known general agency men. In the effort 
toward securing union and nonunion co- 
operation, he has played a prominent part. 

Secretary Going and Kansas 

Secretary Going of the Shawnee ‘s 
one of the bright and active young execu- 
tives. Hailing, as he does, from the 
“trust busting” state, together with his 
unique subject, he will attract attention. 

C. T. Deatrick, Ohio state agent of the 
Home, is the only field man in the list. 
He is a forceful man and is coming to 
the front. 

Program in Detall 

The program in detail is: 


First Day 
OPENING SESSION—9:30 A. M. 
Reports of Officers. 
Reports of ed Committees. 
f New Members. 
Report of Committee on Death of Presi- 
dent King. 
President's Address. 

Annual Address............ Arthur I. Vorys 
Superintendent of Insurance, Columbus, O. 
AFTERNOON SESSION—2:30 P. M. 
“Supervision”’ 
Oscar B, Ryon, Streator, Ill. 
Special Counsel of the Insurance Depart- 

ment of the State of Illinois. 
Vebbereesorescocedtocsosicc “Affiliation”’ 
C. Funkhouser, Chicago, Ill. 
Vice- President Farmers & Merchants Fire 
Insurance Co., Lincoln, Neb, 


Election 


DEE. étaweds Voksen cons cnedsoesnesgces 
“Fire Insurance Companies Before 
the Courte”.vescocccccccce Ashley Cockrill 
Attorney at Law, Little Rock, Ark. 


Second Day 
MORNING SESSION—9:30 A. M. 


of the Public 
Ae the Agent’’...... Cc. T, Deatrick 
Columbus, Ohio. State Agent Home In- 
surance Co., Y; 
pe Occecerococnccceccseccece “Quo Vadis” 
Young BE. Allison, Louisville, Ky. 
Editor Insurance Field. 

The Joppa Landing” 
James W. Going, Topeka, Kan. 
Vice-President Shawnee Fire Insurance Co. 
AFTERNOON SESSION—2:30 P. M. 


Reports of Special Committees. 
Hleetion of Officers for the Ensuing Year. 





The Monarch Mutual Fire is being pro- 
moted by Thos. W. Rae, an ex-banker of 
Oldham, 8. D. Most of the incorporators 
are Sioux Falls men. 


| injustice to the property owner. 





MAY CONFER AS TO SCHEDULES 





Hinted From the East That There 
Is a Movement to Get One 
System Adopted 


New York, Sept. 10 (Special).—There 
seems to be a growing interest in fire 
insurance circles in regard to the sug- 
gested conference of underwriters and 
rating experts interested in the matter 
of schedule rating. The suggestion grew 
out of the recent controversy in regard 
to schedule rating started by the late W. 
L. King’s admirable paper read at the 
Indianapolis convention of the National 
Association of Local Fire Insurance 
Agents. 

Mr. King strongly defended the Dean 
system and criticised other systems, par- 
ticularly the universal schedule. The 
friends of the universal schedule took 
up the cudgels on behalf of this plan, 
which is used in some eastern points 
either in the original or modified form. 

The result was that suggestions were 
made, originating, it is reported, with the 
National Association of Local Fire In- 
surance Agents, to the effect that in 
view of the differences of opinion a gen- 
eral conference of those interested in 
schedule rating might prove profitable, as 
it seemed clear that insurance men should 
agree upon some one schedule which 
could be recommended for adoption in 
all parts of the United States. It was 
suggested that from the standpoint of in- 
surance interests -this was essentially de- 
sirable in view of the present attitude of 
of public opinion and state legislatures. 

The suggestions, it is understood, were 
all very favorably received among com- 
pany officials and have been quite gener- 
ally discussed among those having prefer- 
ence both for the Dean and universal 
system, and it seems to be understood 
that sooner or later some such conference 
as has been suggested will take place. 

In this connection the following state- 
ment from a friend of the universal sched- 
ule is significant as indicating the attitude 
of the advocates of that system: 

“It is reported that the subject of sched- 
ule rating is soon to be taken up in the 
United States for the purpose of securing 
an agreement on a correct system, either 
the Dean, universal or some other. We 
hope that out of general conference by 
practical men much good may come. For 
ourselves, all we ask is correct rating, 
whether it be the Dean schedule or the 
universal, in order that insurance com- 
panies may secure a fair profit without 
No other 
system would long survive, and in a mat- 
ter of such vital importance to the coun- 
try at large as correct rates of insurance 
we are not so narrow as to insist upon the 
universal schedule, upon which Mr. 
Moore and his associates spent so much 
time. If it is the most correct, we want 
iad 





Atherton Enters the Field 


H. A. Atherton, a local agent at Ge- 
neva, Neb., has been appointed special 
agent of the Williamsburg City in Ne- 
braska. 





Secretary Brooks of the California Fire 
is in Chicago. 


H. G. B. Alexander, president of the 
Continental Casualty, ‘has gone to New 
York to attend the executive committee 
meeting of the Casualty & Surety Under- 
writers’ Association. 


The Lafayette Life of Indiana has can- 
celled its contract with the Tippecanoe 
Securities Company. It will direct its own 
agency force. The Securities Company has 
accepted a favorable proposition from an 
eastern company. 

The Majestic Life of Indiana, a mutual, 
is to reorganize and reinsure in the Ma- 
jestic Life Assurance Association, a stock 
company with $100,000 capital stock, te be 
held mainly by present officers and direc- 
tors, who will hold the same positions in 
the new company. It will enter other 
states. 

The Indiana local agents appointed as 
delegates to the national meeting at Rich- 
mond, Va., are H. M. Smith, Terre Haute; 
John R. Welch and Sol S. Kiser, Indi- 
anapolis; Richard E. Breed, Marion; ‘George 
w. 


Duke, Kokomo; G. . Carr, Green- 
field; J. Vene Dorland, La Porte; James 
BE. McHenry, Wabash; J. F. Irish, Ham- 


mond, and Edw. M. Wilson, Fort Wayne. 








The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOOH, Secretary 


STATEMENT ane 3, 1907 





CAPITAL - $200,000.00 
REINSURANCE RESERVE - + — $$3,350,00 
NET SURPLUS - - = _ $47,088.00 

ree CU 


SPECIAL AGENTS 
. P. ROSS, 505 Park Bidg., Cleveland, 0.—Ohie, Kentucky, West Virginia 
. R. PORTER, 723 E. 45th St., Chicago—Michigan and Wisconsin 
H. TAYLOR, 655% Wabash St., Terre Haute—Indiana and Illinois 
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Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 











The Old Reliable! An American Company Founded in 17921 
Lowes paid since organization to January 1, 1907, $130,978,798.691 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets - - -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - . - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000," 
000, continues to offer to the apes J . Indemnity against Loss 
Damage by Fire of unquestionable relia 





Western Department, Erie, Pa. Established in 1864 
J. F. DOWNING, Gen’! Agt., W.N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 














CONFLAGRATION PROOF 


Liverpool & London & Globe 


Insurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


IES PAID IN SAN FRANCISCO OVER 
FOUR MILLION F FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - CHICAG®e 


Ohio, Indiana, Keatucky, T p enn WILLIAM 8. WARREN, Resident 
Weed Virginia at Cincinnati, Geo. H. Moore, Joka V. Thomas, est. Bsove. 


OHIO FARMERS INSURANCE GOMPANY 


LEROY, OHIO 
Fire, Lightning and Tornado Indemnity 


STATEMENT JANUARY 1, 1907 








Reserve for Reinsurance - - $1,291,432,15 
Reserve for Losses - . - 36,540.50 
Reserve for Contingencies - - 100,000.00 
Net Cash Surplus - - - 505,037.56 

Total Assets - - -  $1,933,010.21 


JAS. C. ees President 
M. L, BENHAM, Secretary 
ORGANIZED IN 1848 


Losses Paid More Than $13,000,000.00 
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ORGANIZATION I$ THE SLOGAN 


INDIANA LOCAL AGENTS MEET 


See Necessity of Being Bound To- 
gether in a Compact for Self 
Protection and Defense 








Indianapolis, Sept. 10.—(Special.)—At 
the close of the most business-like an- 
nual meeting it has held the Indiana As- 
sociation of Local Agents passed the 
following resolutions, prepared by the 
special committee on organization: 

Resolved, That it is the sense of this 
committee that the local agents of Indiana 
ccmplete, as rapidly as possible, a compact 
organization, the same to be perfected in 
the following manner: New president- 
elect and executive committee to district 
the state and to appoint organization com- 
mittees composed of one local agent from 
each district, said agent to have charge of 
the organization of local boards in each 
town or county in his district, as may be 
determined; and, further 

That the officers and executive commit- 
tee be empowered to employ, if they so 
deem best, a competent man to take 
charge of the forming of the organization 
and push the same to completion. 

New Officers Are Elected 

The new officers imbibed the enthusi- 
asm of the other members over this plan 
for doing effective work, and they re- 
turned home resolved to do their part 
in carrying out the desires of the asso- 
ciation. They are: President, Horace 
M. Smith, Terre Haute; first vice-presi- 
dent, J. W. Kirkpatrick, Muncie; second 
vice-president, J. D. Ferguson, Evans- 
ville; third vice-president, Marshall Robb, 
Clinton; secretary-treasurer (elected for 
the fourth successive time), J. Vene 
Dorland, Laporte. 

There was the best attendance the 
association has had at an annual meet- 
ing, with the exception of last year, 
when there was the added attraction of 
the meeting of the National association. 
The two business sessions morning and 
afternoon of Tuesday of this week were 
brief and crisp. The discussion at both 
centered around the one idea, organ- 
ization. 

Get Back to Primal Plan 

At times the debate was sidetracked 
to air some of the troubles and griev- 
ances that are always with local agents 
to a greater or less extent, but the 
remedy suggested always harked back 
to the primal plan, organization. That 
was pointed out as the cure-all, and it 
was unanimously accepted as the first 
and proper remedy. When _ overnead 
writing was the subject temporarily un- 
der attention the remedy for it was 
found to be, after due consideration, 
“effective organization.” When the bro- 
kerage commission grievances was intro- 
duced, relating exclusively to lines on 
trust plants, all the suggestions crystal- 
lized themselves into “effective organiza- 
tion.” 

Discuss Some of the Issues 

It came out in the discussion of over- 
head writing that there is scarcely 
enough of this going on to make it 
worth the attention of the association. 

The question of commissions on business 
controlled by outsiders had more sub- 
Stance in it, but it was decided that it 
could not be dealt with effectively by 
local agents until they were better or- 
ganized, so the convention finally gave 
its time almost altogether to considering 
plans for getting the closer organization 
desired. Many plans were suggested, 
parts of many were adopted and finally 
embodied in the one set out in the res- 
olution and unanimously adopted. 

Rate Problem Receives Attention 

Many troubles, mainly minor and local, 
were aired but quickly dismissed, so 
that the main question before the asso- 
ciation would not be lost sight of. The 
roceedings showed that there is no 
large general grievance in the state. The 
rating problem was touched on and 
seemed to awaken as much interest as 
anything. The discussion went far 
enough to show that the Dean sched- 
ule is not in general favor with 
either union or nonunion local agents. 
It was said that where local boards 





had accepted the Dean rates they 
are not applying them. Many held the 
opinion that they cannot be made op- 
erative so long as the nonunion state 
organization refuses to help promulgate 
them or as long as, for want of general 
support by the companies, the rating 
machinery cannot be economically op- 
erated. Said one of the leading local 
agents of the state: “It is possible that 
those of us that have time could master 
the intricacies of this schedule, but after 
we thought we understood it, it would 
be impossible to get the assured to listen 
to our explanation long enough to get 
an intelligent idea of how his rate was 
made up. The new schedule means con- 
stant trouble and irritation to the local 
agent.” 

Address by Attorney-General Miller 

The only extraneous matter before 
the meeting was an address by ex- 
State-Attorney-General Miller. During 
his term of office, which just recently 
expired, he made some decisions of in- 
terest to fire insurance men, and he was 
invited to address the agents. He is 
known to be a foe of rebating, and it 
was hoped he might say some wise 
things along this line. He did not un- 
derstand, however, that he was to make 
a formal address, so, as he is a candi- 
date for governor, he confined his effort 
to a general jolly of the agents, told 
them two or three good stories and did 
not touch on matters connected with the 
agents’ meeting except as to the impor- 
tance of thorough organization. ‘The 
membership of the Indiana association 
is 300. The new officers have set out 
to make it 1,500 before the year ends. 

Suggests a Drastic Measure 

Retiring President James E. McHenry 
of Wabash caused everybody to sit up 
and take notice, when, in his annual 
address, he said local agents ought to 
favor laws making the coinsurance clause 
obligatory and forcing companies to ac- 
€ept all risks on which rates were made. 
He said: “Companies participate in or 
acquiesce in making the rates and then 
refuse to write the risks. They should 
be made to accept the risks when they 
make rates on them.” A resolution was 
presented embodying these sentiments 
and favoring the enactment of the laws 
proposed, but it was quietly but em- 
phatically laid on the table and soon 
vanished into the darkest and deepest 
pigeonhole in Secretary Dorland’s desk. 





BLUE GOOSE MEETINGS 

The Illinois Blue Goose met in Chi- 
cago Monday evening and, following the 
initiation, held a lunch with some post- 
prandial features. The following new 
goslings were initiated: John W. Mc- 
Keand, Girard; F. M. Burroughs, Phe- 
nix; Paul A. Smuck, Phenix; H. L. 
ReQua, Sun of England; Thomas E. 
Heald, National of Hartford; H. E. 
Cornell, Mechanics; Fred J. Sauter, Cal- 
umet ; Warner, North River; J. 
S. Kemp, Delaware and Reliance; R. B. 
Whiting, Commercial of Texas; H. S. 
Geddes, Pennsylvania; J. E. Knapp, L. 
& L. & G; T. L. Maitland, Washington 


Fire; H. W. Murray, Aachen & Munich; 


W. S. Perry, Continental; W. J. Nolan, 
American of Newark. 

The Indiana nest of the Blue Goose 
reassembled Monday night, after two 
months of scattered foraging. Four gos- 
lings were taken in, and there was con- 
siderable gabbling about how to get 
more, in preparation for the great flock- 
ing together at Chicago during the 
Northwestern meeting. 





Will Probably Consummate Deal 

It has. been practically settled that 
the Royal will pay 58 cents on the dol- 
lar to German of Freeport creditors, 
together with the cost of the receiver- 
ship administration, and take over the 
assets. The receiver was about to pay 
a 30 percent dividend, but the new offer 
of the Royal caused the matter to be 
taken up again. 





General Agents Carstens and Earles of 
Seattle have placed the Travelers Fire 
with Fred Tebben in San Francisco. - 








AGENCY PROGRAM 18 COMPLETED 


MUCH INTEREST AS TO MEETING 





Some of the Leading Features of Rich- 
mond Convention of the National 
Organization 





The program for. the twelfth annual 
convention of the National Association 
of Local Fire Insurance Agents at Rich- 
mond, Va., Sept. 25-27, has been com- 
pleted, except the selection of a mem- 
ber of the joint conference committee 
to speak for the companies. At the last 


.meeting of the joint conference com- 


mittee in New York City the company 
officers voted to attend the Richmond 
meeting in a body, and at a meeting in 
New York this week a member of the 
committee will be selected to speak «it 
Richmond on the subject of cooperation. 

At the opening session, Wednesday 
morning, there will be addresses of wel- 
come from Mayor McCarthy of. Rich- 
mond and Fresident Wortham of the 
Richmond Exchange, to which James I’. 
Thomson of Minneapolis will respond. 
Following the annual address of Presi- 
dent Wilson and reports from Chairman 
Pellett of the executive committee, Chair- 
man Woodworth of the joint conference 
committee, Chairman Offenhauser of the 
cotton conference committee and Chair- 
man Robinson of the committee on ways 
and means, there will be an a:ldress 
from Governor Claude A. Swanson of 
Virginia on the subject of “Public Atti- 
tude Towards Fire Insurance.” Oppor- 
tunity will then be afforded for the in- 
troduction of new business and the ap- 
pointment of the committees on resolu- 
tions and nominations. 

Reports and Addresses 

Wednesday afternoon there will be 
reports from Chairman Markham of the 
committee on _ legislation, Chairman 
Flickinger of the grievance committee 
and Treasurer Mandeville and Secretary 
Putnam, to be followed by an address 
from Commissioner J. V. Barry of Mich- 
igan on the “Attitude of the State 
Towards Fire Insurance.” 

The Thursday morning session will 
open with an address from Frank Lock, 
manager of the Atlas, on the relation 
of company and agency associations, 
followed by Carroll L. De Witt of Chi- 
cago, general agent of the Newark Fire, 
who will speak upon the agency asso- 
ciation from the field man’s pint of 
view. 

The afternoon session will be devoted 
to the discussion of incorporated ugen- 
cies, J. H. Southgate of Durham, N. C., 
presenting a paper on this subject, and 
to open debates upon the question of 
trust lines and multiple and side line 
agencies. 

Other questions which will come up 
for debate at this and other points dur- 
ing the convention are ownership of 
expirations, including the transfer of 
risks in case of reinsurance, and the 
control of expirations by rate wars; 
overhead writing, especially as it re- 
lates to the jurisdiction of agents, the 
meaning of the “and vicinity” clause and 
the recognition of company claims for 
neutral territory. 

To Discuss Important Questions 

Other important questions to be de- 
bated will be the obligation of com- 
panies which are cooperating with the 
association, the propused amalgamation 
of the National Casualty Association 
with the fire agents’ organization, and 
matters relating. to the internal man- 
agement and financing of the National 
organization. 

The program is so arranged as to 
give ample opportunity for debates on 
these important questions. Following the 
Thursday afternoon session, the com- 
mittees on resolutions and nominations 
will meet to consider and formulate 
their reports to present at the Friday 
morning session, which will close the 
convention. This session will open with 
a paper by Charles B. Weil of Mil- 
waukee, discussing the local agents’ at- 
titude toward schedule rating, to be 





followed by the report of the committees 
on resolutions and nominations. Invita- 
tions will be received for the place of 
the next meeting. St. Paul agents ex- 
pect to bring a strong delegation for 
the purpose. 

Meeting for Business Purposes 

President Charles F. Wilson will pre- 
side at the opening and closing sessions 
of the convention, the intervening ses- 
sions being in charge of Vice-Presidents 
Offenhauser, Beardsley and Guenther, 
respectively. 

The Richmond convention will be es- 
sentially a meeting for business pur- 
poses, but the Richmond agents will 
provide attractive entertainment for vis- 
iting delegates and their ladies. Cole- 
man Wortham of Richmond, chairman 
of the committee on arrangements, espe- 
cially desires to be advised by delegates 
who expect to bring ladies with them 
in order that proper entertainment may 
be provided during their stay. 

Richmond railroad offices guarantee 
that all Jamestown Exposition tickets 
purchased via Richmond will be good 
for stop-over at the convention. This 
guarantee is important, in view of the 
fact that some local ticket sellers are 
not familiar with the arrangements made 
for stop-over privileges. 


Agency Association Activities 

Through the activity of Vice-Presi- 
dent E. H. Forry of the National Agents 
Association, who has had extended cor- 
respondence with local agents in Ten- 
nessee, it has been decided to call a 
meeting of Tennessee agents at Lookout, 
Tenn., Sept. 17 and 18. This meeting 
is called for the purpose of considering 
the formulation of a new state asso- 
ciation in Tennessee and the election of 
delegates to the national convention. 

The Montana Association of Local 
Agents has voted to affiliate with the 
National association. The present mem- 
bership is 100. 





JONES RETURNS TO NORTHWEST 





Firemans Fund’s Ohio State Agent: 
Goes to Minnesota and Dakotas 
for the Niagara 





David E. Jones of Columbus, Ohio, 
state agent of the Firemans Fund, has 
been appointed state agent of the Ni- 
agara for Minnesota and the Dakotas. 
He thus returns to his old field where 
a few years ago he was special agent 
of the Firemans Fund. Mr. Jones goes 
back to Minneapolis as headquarters, 
largely for personal reasons. He owns 
his home there and his son, who re- 
cently graduated from a medical col- 
lege with high honors, is located in that 
city. Both reasons of sentiment and 
business were strong enough to draw 
him back to his old territory. 

Mr. Jones has done excellent work im 
Ohio and, in fact, his record during all 
his career is gilt-edged. He is strong 
in his personality and the boys in the 
Northwest will give him the “glad! 
hand” on his return. 





August Fire Losses 


The Journal of Commerce says as tm 
fire losses for August: 


The fire loss of the United States and 
Canada for the month of August shows 
a total of $20,248,000. During the last 
month there were no léss than 361 fires 
where the Joss reached or exceeded $10,000) 
in each instance. The following table gives 
a comparison by months of the losses this: 
year with 1905 and 1906: 


1905. 1906. 1907. 

January. .$16,378,100 $17,723,800 $24,064,600 
February. 25,591,000 18,249,350 19,876,000 
March 14,751,400 18,727,750 20,559,700 
April 11,901,350 202,501,150 21,925,900 
May 12,730,250 16,512,850 16,286,300 
June . 11,789,800 13,850,650 14,765,000 
July ..... 16,175,250 12,428,650 18,240,150 
August .. 11,435,600 9,641,600 20,248,000 

It will be seen that August has been 
practically twice as expensive as usual, 


and this fact, coupled with the bad record 
of the other months of 1907 so far, has had 
a decidedly depressing effect on fire insur- 
ance managers, who can already see that 
between the fall in security values and 
the drain made by fire losses the current 
year will be an exceedingly bad one for 
them. 
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AS VIEWED FROM CHICAGO 


AMERICAN NATIONAL STARTS 

The Illinois department has issued a 
license to the American National Fire 
of Rock Island, Ill, which begins writ- 
ing this week. It has $200,000 capital 
and $50,000 surplus. It will operate on 
a non-union basis in the following 
states for the present: Illinois, Iowa, 
Missouri, Kansas, Nebraska, Minnesota, 
Wisconsin, Michigan, Indiana, Ohio, 
Pennsylvania and New York. Joseph 
A. Gund, formerly with the German of 
Freeport, and brother of Manager Fred 
M. Gund of the Williamsburg City, will 
be special agent attached to the home 
office. 

. D. Cummings, the well known 
Chicago agent, who is a director of the 
company, will have the local agency 
and will also have the general agency 
of the company for Cook County, Indi- 
ana, Ohio, Michigan, Wisconsin and 
Indiana. He will have one or two spe- 
cial agents in his field. 

H. H. Cleaveland of Rock Island, who 
has one of the large local agencies of 
the state, is president of the company. 
M. P. Vore, formerly assistant western 
manager of the Manchester and later 
with the German National, is secretary 
and .will be in active charge of the 
underwriting. The company will oper- 
ate its own local agency in Rock Island 
from the home office. It will add to 
its funds when it is well under way. 
The company starts out under favor- 
able auspices, well financed and backed 
by splendid talent. It deserves the 
support of local agents in every respect. 

The directors are: 

H. H. Cleaveland, insurance agent; F. C. 
Denkmann of Weyerhauser & 
lumber manufacturers; H. E. Castell, 
president of the Rock Island National 
Bank; Phil Mitchell, president of the State 

nk; C. J. Larkin, contractor; I. 8. White 
of Hartz & Buhman Company, Otto Stuben 
of the Rock Island Brewing Company, and 
E. W. Hurst, attorney, all of Rock Island. 

“'W. A. Rosenfield, president of the Rock 
Island Plow Company and the Moline 
Wagon Company of Moline. 


Henry Gund, Gund Brewing Company, 
La Crosse, Wis. ; 

P. J. Harmon, president of the Stock- 
men’s Trust & Savings Bank, and H. D. 
Cummings, insurance agent of Chicago. 

++ + 


KEMP TAKES A NEW POSITION 


Archibald Kemp, who was special agent 
for the Union of London in the western 
field. until it retired from business, has 
been appointed chief of the loss depart- 
ment of the western office of the North- 
ern of England. This is a new position 
created by Manager Lermit owing to the 

rowing duties as to loss matters. Mr. 

emp 1s very thorough in his work and 
is a good man to install and maintain in 
proper shape a loss department. 
++ ++ 
BRITIOH AMERICAN REINSURES 

The British American of New York, 
which retired from the field a few 
months ago, has reinsured its business 
in the Western of Toronto. The West- 
ern and British America owned the 
stock of the New York company. 

at ++ 
WILL ENTER CENTRAL WEST 


The Home Fire of Salt Lake City 
will enter some of the central western 
states. Heber J. Grant & Co. of Salt 
Lake City are the general agents at the 
home office. The Home’s capital 1s 
$250,000. 

te be 

MeLean, Stinson & Co., represented in 
Chicago by Eugene I. Wile, have been ap- 
pointed United States representatives for 
surplus lines of the Western Canada Fire 


of lgary Alberta, and the Calgary Fire 
of Calgary. 





The Dutchess Fire of New York will en- 
ter Texas at once and has appointed Gil- 
bert Hay of Waco general agent. 

The American Association of Mutual Fire 
Insurance Companies at its annual con- 
vention voted to urge the passage of fire 
marshal laws in every state. ice-presi- 
dents were named to represent every 
state to work jointly witn the judiciary 
department of the association in securing 
the passage in each state of such an act. 





NEW AUTOMOBILE POLICY FORM 


Firemans Fund Issues a Full Valued 
Contract Separating Two Fea- 
tures of Collision Hazard 





The Firemans Fund is now supplying 
its agents with a new form of full valued 
automobile policies covering all types of 
automobiles and, in addition to the feat- 
vres heretofore covered, provide protec- 
tion against damage to the automobile in- 
sured caused by collision with any sta- 
tionary or moving objects. In this new 
form of policy all losses (except to tires), 
if in excess of $25 are paid in full, no 
deduction being made for depreciation or 
“minimum loss limits.” 

Collision damage to tires is payable in 
full, if the whole amount of the damage 
exceeds 25 percent of the sum insured; 
each claim being considered separately. 
The policy includes the risk of fire orig- 
inating within the machine and there are 
no restrictions as to the use or storage of 
gasoline. It requires no payment of re- 
instatement premium on account of loss, 
full reinstatement being made free of 
charge. 

This policy may, if requested, be (by 
special endorsement and for additional 
premium) extended to cover also liability 
for damages to other automobiles or prop- 
erty, caused by collision, including legal 
expenses. 

These new forms are very much more 
liberal than their previous form of col- 
lision rider, as by separating the two 
features of collision hazard and adding 
the feature of collision damage to the 
automobile insured, or other property 
damaged as result of collision, to the 
ordinary form of policy, the company 
has provided what should prove to be a 
very popular form of insurance, inasmuch 
as it includes all of the important risks 
to the automobile, insured in a more lib- 
eral manner and for a very reasonable 
premium. 

An important feature in the policy is 
that it is a full valued policy, clearly 
specifying and fixing the value of the 
automobile insured at a figure the same 
as the sum insured, and also expressly 
stipulating that losses shall be settled in 
accordance with the value so expressed. 
The assured will, in the event of loss, 
avoid disputes with the company as to 
the value of the automobile at time of 
loss and will not be under the necessity 
of proving value, but will be certain of 
the payment of the loss in full whether 
partial or total without deduction for de- 
preciation, or account of coinsurance. 

The Firemans Fund operates its auto- 
mobile business through its marine de- 
partment, Orr & Wall of Chicago being 
the general agents for the west. 





Object to All Claims 

On behalf of Adolph Loeb & Son, At- 
torneys Brown and Randolph have filed a 
sweeping objection to all claims against 
the Atlanta Birmingham and Prudential 
Fire. Notice to all claimants expresses 
the hope that “As a result all parties 
may be able to get together and effect 
some satisfactory adjustment of the 
whole case.” The Loebs_ represented 
both companies as general agents at Chi- 
cago prior to the receivership and their 
intervention is based on their claim for 
return premiums. 





Springfield on the Coast 
Geo. W. Dornin and John C. Dornin, 
sons of the late Geo. D. Dornin, have 
been appointed manager and assistant 


manager respectively of the Pacific Coast 
Department of the Springfield. 





Will Write Sprinkled Risks 
The Colonial of New York has re- 
ceived the appointment from the North 
State Fire for the northern states for 
sprinklered business, and will be operated 
along with the Metropolitan of Chicago. 





John Bohen, formerly an examiner for 
the German of Freeport, has accepted a 
similar position with the Milwaukee Me- 


chanics at the home office. 








ORGANIZED 1870 


The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Gok Coppel ° o ° $300,000.00 
for all ether Linhiiitios 72,041 33 
GEORGE BRUMD President 

FRANK DAMKO Secretary 
BIERCE & SAGE, General 


Whitney Opera House Block, Detroit, 


~ $1,309,693.63 
GUSTAV WOLLAEGER, Jr., 
w. C. HES 


Re-insurance Reserve - ~ 
Net Surplus 


$722,879.65 
- : - - 156,504.13 
Vice-President 

Cc. HUG 3, Supt. of Agencies 
ts for Michi, 





and Ohio 
ichigan 


SPECIAL AGENTS—J. T. KIRKWOOD, Cleveland; FRANK M, SAGE, Detroit; GEO. B, SEDG- 


WICK, Ishpeming, Michigan 





COOPER 


Fire Insurance Company 
OF DAYTON, 0. . 








BAVID B. CORWIN CHAS. VAN AUSDAL 
President Vice-President 


GHAS. W. SCHENK, Secretary 


F. A. ROTHIER, Pres’t ADAM BENUS, Sec’y 
—THE—— 


Cincinnati Underwriters 


Composed of the 


Eureka Fire and Marine 
and Security Insurance 
Companies of Cincinnati, 0. 


Statement Jan. 1, 1907. 








biliti “*! “81/805.50 

Fes Berghe. er carseat ... 211,702.94 
Total Assets. .... 0... ee+e cess eeeeeee $712,105.13 
Zosses Paid Since Organization. .@3 ,324 872.45 





HM. A. RICHARDSON, President 


WM. D. DENNBY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, $200,000.00 


This Company had only $17,250 involved in the San Francisco conflagration, which has 
" A paid in full without discount. 


Weader Underwriter Co., General Agent for the United States 
61 William Street, New York 


H. G. BUSWBLL, Cook 


County Manager, Chicage 





ORGANIZED 3855 


NATIONAL 


INSURANCE COMPANY 
Of Cincinnati, Ohio 


G.W. POHLMAN - - President 
E.W.BURNET - - Secretary 
G. W. POHLMAN, Jr. State Agent 








MERCHANTS AND, 

MANUFACTURERS 

INSURANCE COMPANY 
CINCINNATI. 


CHARTERED 1838. PERPETUAL. 
CArTTAL + ms 1 


$150.000 
SSET . J * * 

SURPLUS TOPOLICY 797-752 
HOLDERS 


. «© 222,228 
William H. Calvert, President 
Winficid S. Hukill, Jr., Secretary. 


404 First National Bank Bidg, 

















Fire Insurance at Cost 2 


Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


A. B. IDESON, President. 


J. H. LEIDING, Secretary 


ASSETS, $83,630.25 | NET SURPLUS, $70,620.44 


Agents Wanted in Ohio. Surplus 


J. H. LEIDING, 


HOME OFFICE: 3 Masonic Temple 


Business in other States considered. 
General Insurance 
° e e e ° CINCINNATI, OHIC 





Samuel Gans Company 


FIRE AND 
MARINE SALVAGE 
207-209 E. Madison St. 
Telephone Main 275 CHICAGO 

; SOUTHERN DEPARTMENT: 
1005 Washington Ave., ST. LOUIS 


1. F. Small, Superintendent 
Bell Telephone 3081 


Organized in 1867 


GERMAN FIRE 


Insurance Company 
of WHEELING, W. Va. 
Cash Capital, . . . $200,000.00 


Net Surplus, . . . 229,349.55 
WM. F. STIFEL, President 
ANTON REYMANN, Vice-Pres’t 


F. RIESTER, Secretary 
WM. GOERING, Ass’t Secretary 
8. W. RICE, Sup’t of Agencies 
W. R. RICE, Special 








THE SPRINGFIELD UNDERWRITERS 


MUTUAL FirRE INSURANCE 


ComPANY 
SPRINGFIELD, OHIO 


ORGANIZED 1902 


N. H. FAIRBANKS, presr. 
M.L. MILLIGAN, taeas. 
E. C. PRICE, aunivon «& V. PREST. 


JOHN G. WETZEL, seo'tr. 


AGENTS WANTED AT ALL DESIRABLE POINTS IN OHIO 
CORRESPONDENCE SOLICITED 
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OHIO AND WEST VIRGINIA 


DARKER SIGNS SEEN 





IN TOLEDO 





Local Agents Become Restless and 
More or Less Rate-Cutting 


Is Being Practiced 





Reports from Toledo indicate a de- 
cided feeling of unrest and there 


are 
premonitions of dark days. In the 
outlying districts rate-cutting is in- 


dulged in and the practice has reached 
the downtown business section. 

Agents fear their fellows will get 
some of their expirations and cut the 
rate to save it. Universal lack of 
faith is very evident in almost all offi- 
ces. Complaint is also made that some 
of the business is being captured by 
outside brokers. 

The fear that has held the agents 
together seems to be on the wane and 
suspicion is being substituted. 





West Virginia Committee Meets 

The executive committee of the West 
Virginia Fire Underwriters Association 
held its regular meeting at Wheeling 
last week. No action was taken by the 
committee in regard to the move made 
by the Wheeling agents, who refuse 
to adopt the rates as promulgated by 
the Sellers’ bureau and who established 
an independent rating committee, fur- 
ther than to formally report the 
matter to the supervisory committee of 
companies. The adjustment of the diffi- 
culties now existing is now entirely in 
the hands of the managers and it is 
expected that something will be done 
to produce harmonious relations be- 
tween the companies and the agents. 
The companies, for the most part, are 
insisting on the application of the new 
rates and it is predicted that in case 
no amicable adjustment can be’ reached, 


it will result in a very disastrous rate 
war. 

Conditions are very satisfactory 
throughout West Virginia at present, 
with the exception of Wheeling and 
Fairmount. The difficulties at Fair- 
mount are to be taken under considera- 
tion by the executive committee in the 
near future. 

The Norfolk Fire and the Walla Walla 


Fire have been admitted to transact busi- 
ness in West Virginia. 





Denies Charge of Favoritism 

Some of the nonunion field men in 
Ohio gathered together certain specific 
cases in which they claimed that the 
Ohio Inspection Bureau had favored 
some union companies by furnishing ad- 
vance information as to rates. There 
has been considerable complaint of this 
kind, although the letter addressed to 
Manager Sellers has brought out a de- 
nial from him that any favoritism has 
been shown. 





Morgan Makes Field Change 

D. C. Morgan of Columbus, Ohio, 
special agent of the Guardian and 
Southern in Ohio, has resigned to be- 
come special agent of the Delaware, 


Reliance and Rochester German in 
Ohio, to assist State Agent C. L. 
Hecox. Eastern Kentucky has been 


added to the Ohio field. Mr. Morgan’s 
field work has been very successful. 


Will Inspect Cincinnati 
_The Ohio Fire Prevention Associa- 
tion will meet in Cincinnati Sept. 24-26, 
to make an inspection in that city of the 
blocks in the congested districts. This 
will be one of the most important pieces 
of work done by the association and it 
will be a crisis in its history. If the 
companies rally to its support and in- 
Struct their field men to participate in 
the work of the association it will go 
on securing the good results it has in 
the past. Its numbers hope that the 
Cincinnati meeting will be one that will 








put the association to the front and 
make it the factor it deserves to be. 





Promulgating Dean Rates 

The promulgation and application of 
the Dean schedule is being gradually 
effected in Cincinnati. About one-half 
of the city is now completed and the 
rates are being used by the agents 
without experiencing any very serious 
difficulty with the assured. The as- 
sured express themselves as being ready 
to abide by the Dean analytical system, 
hoping that the rates will now remain 
permanent and not be subject to any 
further increases. 


DANGER OF COMPETITIVE BIDS 





Merchants See the Point in the Way 
Counties Save Money in Se- 
curing Their Insurance 





The danger of accepting business on 
competitive bids has been demonstrated 
at one place in Ohio. A number of 
county buildings were insured in _ this 
manner and about $400 was saved over 
the amount that had formerly been 
paid. The newspapers took up _ the 
matter and the merchants saw the 
point. They said if the county could 
save money in that way they would 
place their insurance through bids, also. 
The result has been trouble for the 
agents since that time. 

As an illustration of the anxiety of 
companies to secure business, the com- 
missioners of Madison county adver- 
tised for bids for insurance on the 
children’s home. The annual rate is 
60 cents, but the bids ranged from 72 
to 90 cents for five years. Some of the 
companies will refuse the business, of 
course, but it is said that others are 
only awaiting an opportunity to take 
it. Other cases of just as _ ridiculous 
rates are known. 

Merchants see the point in the way 
counties save money in securing their 
insurance. 





Officers for Canners Mutual 

The organization of the Ohio Can- 
ners Mutual Fire of Columbus has 
been completed by the election of the 
following officers: President, A. O. 
Glock; vice-president, J. C. Warvel; 
treasurer, R. Waters; secretary, F. 
H. Ellsworth. The president and sec- 
retary have been connected with mutual 
companies, while the treasurer is en- 
gaged in the leather business at Co- 
lumbus. The vice-president is in the 
canning business. 





Ohlo Agency Appointments 


Dixie—Victor Schlesinger, Youngstown. 
 atemats Pa.—A. L. Lessner, Spring- 


eld. 

Eagle—Christian Schott, Massillon. 
Firemens—E. N. Pollock, Mount Gilead. 
German, W. Va.—Canfield & Smith, 
Chardon; Lulu Wanamaker, Alliance. 
Germania—F. A. Hunt, Fredericktown. 
German, Ind.—Reed & Whitney, Louden- 
ville; E. E. McCoppin, Ada; W. & E. W. 
Severance, Chicago; C. C. North, Madison; 
McLaughlin & Williams, Marblehead; 
Rower & Stevenson, Leipsic. 
State of Pa.—Baxter & Pugh, Wellston; 
E. G. Smith, Tiffin. 

Mich. Com’l—B. F. McCoy, Millersburg; 
U. D. Lines, Baltimore. 

Norwich Union—I. I. Parry, Jackson. 
Pheenix, Ct.—Judson Mahon, Dunkirk; 
B. T. Heringhaus, Ottawa. 
Queen—Fritz Buckio, Woodsfield. 
Royal—W. A. Earls, Carthage; John Pax- 
ton, Pleasant Ridge. 

Sun, La.—L. O. West, Wilmington. 


OHIO NOTES 


The retail shoe dealers of Cincinnati are 
planning to organize a mutual. A similar 
plan is on foot among the retail grocers. 


Councilman Henry Pears has taken up 
the matter of securing a special pumping 
station for the new high-pressure system 
in Cleveland and will bring the matter 
before the council as soon as he gets his 
proposition in shape. Mr. Pears has asked 
Manager C. H, Patton of the inspection 
bureau for an estimate of the reduction 
that would be made in the insurance 
ratés should a plant capable of forcing 
water to the tops of the highest buildings 
be installed. This information has been 
promised for an early date, when the 
question will be brought before council. 











CAPITAL $1,000,000. 


FIDELITY 


FIRE INSURANCE CO., 
Continental Bullding. 


46 CEDAR ST., NEW YORK 
WESTERN DEPARTMENT: 
280 LA SALLE ST., CHICAGO, ILLS. 


RESPONSIBLE 


ACENTS WANTED. 


LOSSES PAID CASH 


WITHOUT DISCOUNT. 




















ASSETS $2,570,712. LIABILITIES $525, ! 12. 


SURPLUS TO POLICYHOLDERS $2,045,600. 

















MICHIGAN OHIO KENTUCKY WISCONSIN MINNESOTA 
CONCORDIA FIRE INS. CO. Detroit, Mich. 
NORTH RIVER FIRE INS. CO SPECIAL AGENTS —— 
New York City F. M. SAGE, We write a general Class of 
eemmnes ae co MI AN, business and desire representation 
COLONIAL iCE CO. F. A. in every Town, Village and City in 
Few York co. MICHIGAN, the = — We =~ = 
; y + S50, largest Non- Agency 
NASSAU FIRE INS CRANCE co. onic AND KENTUCKY, United States and any agent repre- 
Broo ay BY. Garfield Bldg. Cleveland, Ohio. senting one or more of our com- 
— ee ; dB. SEDGWICK. 9, panies is entitled to the full capac- 
NATIONAL LUMBER INS. CO. Box556, Milwaukee, Wisconsin. ity of our Office. 
alo, N. Y. ¥. C. SAMMIS, WRITE US. 
BEN FRANKLIN INSURANCE CO. [Minneapolis and St. Paul 
Allegheny, Pa. Minn. 
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Automobile Insurance 


| COLUMBIA 
H (INSURANCE COMPANY 


of Jersey City, N. J. 


FIREMAN’S FUND 
INSURANCE COMPANY 


of San Francisco, Cal. 
INSURE AUTOMOBILES under the most libera) 


form of poe > pat a loss or damage arising 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING and THEFT. Also against loss by 
COLLISION done sad sustained, including legal expenses incurred thereby. 


ORR & WALL, General Agents, Chicago, Ill. 
AGENTS WANTED IN DESIRABLE LOCALITIES 


NATION A L NORTHWESTERN F&M. 


Insurance QGompany 











Tusurance Zompany 
OF ALLEGHENY, PA. @F MINNEAPOLIS, MINN. 
INCORPORATED 1866 INCORPORATED 1899 
CAPITAL - - - $500,000.00 CAPITAL - - = $300,000.00 
RESERVE - - 403,635.59 RESERVE - - 173,266.97 
SURPLUS To Policy Holders 949,044.18 SURPLUS Te Policy Holders 502,415.49 
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MICHIGAN AND INDIANA 


SEEMS TO LEAD A DOUBLE LIFE 








How One Company Showed Up at 
the Flint Meeting in Its Gen- 
eral Reputation 





Detroit, Mich., Sept. 
Correspondence.)—In Flint 
ninety agents attended the Michigan 
Association of Local Fire Insurance 
Agents’ meeting. We had an oppor- 
tunity of getting next to quite a num- 
ber and in order to acquaint ourselves 
with conditions we took advantage of 
the opportunity. Of course, we know 
the companies doing business in Detroit 
that are loose in their system and found 
as many agents as we could who repre- 
sented these companies to talk to. One 
company in particular that has been the 
greatest disturber was, of course, the 
object of our solicitude. We found a 
group of agents discussing this par- 
ticular company and in that group was 
an able defender. He said, “This is 
the squarest company we have in our 
office. It won’t look at a cut rate. It 
demands full tariff at all times and we 
honor it. It is our favorite company.” 
Another said, “It is no .good, always 
willing to make trouble.” Now what 
seemed peculiar to me was the fact that 
the company had so many ways of do- 
ing business. It, perhaps, trims its sails 
to suit all conditions and when a con- 
dition does not exist to suit, it makes 
the condition, otherwise it goes as it 
pleases. As a whole, it is not a desir- 
able competitor. 


10.—( Special 
last week 


Some agents in Detroit are getting 
the idea in their head that insurance 
is a profession, and the day is coming 
when a large insurer will employ his 
insurance agent as he now does his 
attorney. In talking to one of these 
later-day new-idea men I discovered he 
was preparing to take his B. A. so that 
he could be on the eligible list. I am 
quite in sympathy with the professional 
idea, but do not agree with the gentle- 
man on the course of study necessary 
in order to get on the list. It depends 
a good deal on the course you follow 
as to your success in any line. If you 
follow the old line of honesty to all 
concerned you are pretty near right 
always; but, if you try to discover a 
new way of getting at the other fellow, 
he will, if at all sharp, find a way to 
trip you. Many agents who control 
large lines study the risk, and can in 
most instances suggest improvements 
that will reduce hazard and premium, 
thus making themselves valuable to their 
client, and in their minds are profes- 
sionals, or masters of their business. 
An agent cannot accomplish his desires 
at all times on account of conditions 
that confront him. The character of 
his competitor and the make-up of com- 
panies under present insurance condi- 
tions will handicap any attempt on the 
part of an agent to improve. When 
companies will advance, and get the idea 
in their heads that, in order to be large 
factors in their business it is necessary 
to select proper representatives, the pro- 
fessional idea will develop. At present 
the soil is too poor; it’s a go-as-you- 
please profession. 


Fred Brooks, independent adjuster, is 
certainly having a run of hard luck. 
Two years ago while leaving the Neth- 
erlands in New York, a gust of wind 
picked him up and threw him down, 
breaking his leg. After he got around 
he slipped and broke it again. In due 
time he was in shape again. A few days 
ago while playing golf he made a strike 
and broke the same leg. 

OLD DETROITER. 





Indiana Agency Appointments 


Allemania—Dye & Price, Richmond. 

American—Campbell & Butcher, Leba- 
non; J. T. Graham, Riley; J. C. Fairhurst, 
Plainville. 

Ben Franklin—Stimson, Lee & Thomas, 
Terre Haute. 





Caledonian—H. E. Johnson, Gary. 

Citizens—S. O. Wright, Boswell. 

Continental—A. J. Harmon, Rensselaer; 
J. C. Price, Richmond; I. A. Pease, Wan- 


atah. 

Fidelity—R. M. Shepard, Goodland; Pope 
& Clements, Brown’s Valley. 

Franklin—Miller & Elder, Lawrenceburg. 

Home—Ora Myers, Greenfield; A. E. 
Yodder, Orland. 

Mech. & Trad.—W. H. Wiley, Marion; 
Citizens Trust Company, Ft. Wayne. 

New Jersey—R. M. Daggerly, Jefferson- 
ville. 

Northern, Eng.—R. P. Hogle, New Pales- 
tine. 

Pennsylvania—Hunt & Nixon, 
castle. 

Phenix—F. 8. Hixon, Middlebury; C. D. 
Davidson, Whiting; G. B. Calahan, Rose- 
lawn; W. A. Woolen, Springport. 

a Prov. Wash.—Habermel & Hisey, Cory- 
on. 

Queen City—Loth & Braun, Muncie. 

Security—W. B. Redding, Montpelier; 
3. W. Brockman, Boonville. 

E. Bash, Fort 


St. Paul F. & M.—H 
Sun, Eng.—W. G. Black, Hobart. 


New- 


Wayne. 





Trouble in Indiana Cities 

The life is still being cut out of the 
business at Rensselaer, Ind., where poli- 
cies are coming in at ridiculous rates. 
At South Bend either actual or manu- 
factured Northwestern National com- 
petition is resulting in low dwelling 
rates. 

The effort to promulgate the Dean 
rates at Fort Wayne is being violently 
opposed by the agents. Some of the 
field men are predicting serious rate 
trouble in that city. 





Michigan Agency Appointments 

Columbia, O.—J. M. Lind, Coldwater; 
Miller & Miller, Marshall; E. T, F. Smith, 
Adrian. 

Cooper—Sheldon & Bertrand, Houghton. 

Ger. Amer., N. Y.—Henry Croll, Jr., Bea- 
verton. 

German, Ind.—L. F. Haight, Coldwater; 
J. E. Cunningham, Detroit; Jno. Weersing, 
Holland; C. Geary, Ironwood; E. Ashford, 
Manistique. 

Georgia Home—Dunwell & Stray, Lud- 
ington; R. P. Easton, Muskegon. 

Northern, Eng.—Michael Hoban, St, Ig- 
nace, 

Ohio German—W. P. McCoy, 
J. M. Lind, Coldwater. 

Pelican—W. B. Shankland, Benton Har- 

or 


Royal—H. E. Schilling, Kilmanagh; L. 
H. Howse, Brown City; David F. Smith, 
Miliington. 

Spring Garden—J. L. Wright, 
Ledge; H. B. Gammon, Springport. 

Svea—A. G. Grzezinski and Baxter & 
Baxter, Detroit; H, O. Maloch, Wyandotte. 

Western Reserve—W. J. G. Dean, Albion; 
G. W. Rowley, Charlotte; C. W. Ketcham; 
Dowagiac; S. D. Bishop, Hillsdale; T. H. 
Williams, Jackson; C. SS. Fitsimmons, 
Lansing; R. P. Bigelow, Owosso; Wm. E. 
Barnard, Three Rivers. 

Farmers, Pa.—Michael Doherty, 
naba. 

Milwaukee Fire, Wis.—K. L. Potter and 
c. J. De Land, Jackson. 

New Jersey—E. A. Bouchard, Cheboy- 


Mendon; 


Grand 


Esca- 


gan. 
Northern, N. Y.—C. H. Jennings, Negau- 
nee. 
N. B. & M., Eng.—E. A. Bartlett, Mem- 
phis. 
Reliance, Pa.—John Sommer, Dorr. 
Roch. Ger.—T. J. Fiebich and L. J. 
Shaunessy, Grand Rapids. 
Teutonia, O.—J. L. Reade, Battle Creek. 
Sun, La.—E. A. Bouchard, Cheboygan. 
Shawnee—C, T. Warner, Benton Har- 
bor; J. H. Murdaugh, Croswell; C. F. Gates, 
Sandusky. 


Beck Leaves the Business 

H. M. Beck of Detroit, special agent 
of the Northwestern National in Mich- 
igan, has resigned and will quit the in- 
surance business and move to New 
York. He and two other men have 
formed a partnership and secured the 
general sales agency for Manhattan of 
the “Calculus” machine, a multiplying 
and dividing machine. 





Escanaba in Disorder 

Escanaba, Mich., is in very unsatis- 
factory shape. Rates are not observed, 
agents are suspicious and knifing each 
other and it is hard to see what the end 
will be. Recently, there has been a lit- 
tle talk of organizing a club but it has 
not met with a warm reception in all 
cases. 





“Talk With Ryan” Company 
John F. Ryan, who manages the Phe- 
nix Mutual Life in the Marquette 
National Bank Insurance Agency at 
Marquette, Mich. has organized the 





“Talk With Ryan” Company, to do a 
general insurance brokerage business. 
Its capital stock of $20,000 is held 
largely by business men. It solicits all 
kinds of insurance and places most of 
it with the Marquette National Bank 
Agency. 





MICHIGAN NOTES 


A new fire alarm system has been voted 
at Grand Haven, at a cost of $2,500. 

Nek K. Farrand at Lansing, Mich., has 
taken George B. Scovell into partnership 
in his real estate and insurance business. 
The office, formerly in the Hollister block, 
is now in the Oakland building. The firm 
is known as Farrand & Scovelil. 

Grand Rapids will vote Sept. 17 on a 
proposition to issue bonds for $2,500,000 
for the purpose of building a pipe line, 
pumping station and cribs in securing a 
pure water supply from Lake Michigan. 
In case the plan is defeated new pumps 
will be installed at the old pumping 
station. 





INDIANA NOTES 


E. B. Herod gets the Lumber Mutual 
at Indianapolis. 


Alfred T. Coate, secretary of the Indiana 
State Fire, a mutual, is organizing a stock 
fire insurance company to have a capital 
of $200,000. 


The American of Newark enters 
agency of J. C. Fairhurst at 
which has _ heretofore 
Union companies. 


The firm of Habermel & Heisey suc- 
ceeds Cook & Habermel at Corydon, rep- 
resenting the Phenix, Providence Wash- 
ington and Franklin. 


The local agents of Terre Haute pre- 
sented Inspector L. C, Butter a handsome 
suit case. He will soon leave for New 
Mexico to locate there. 

Agents at Michigan City, Ind., have 
written policies on the property of the 
Michigan City Gas & Electrical Company 
without the 90 percent reduced rate clause, 
and the companies are calling for its in- 


the 
Plainville, 
represented only 





sertion in view of the fact that the value 
is reported as in the neighborhood of $30,- 
000, with insurance of only $6,625. 

-The Muncie local agents have invited a 
committee of the state board and of the 
league and Rater E. M. Sellers, to meet 
there Sept. 17, to consider the local sit- 
uation. 


J. Y. Storm has purchased the insurance 
business of the late J. R. Anthony and 
formed a partnership with Squire N. A. 
Perrill to continue the business at Leb- 
anon, Ind. 

The following are Walla Walla Fire ap- 
pointments in Indiana: Frank K. Sawyer, 
Indianapolis; Sherwood & Hanley, Mich- 
igan City; Edward H. Schwab, Mishawaka; 
Hidden-Houk Company, Terre Haute; 
Ernest A. Matthews, South Bend. 





lilinoig Agency Appointments 


Northern, Eng.—W. E. Palmer, Chicago. 

North River—Julius Knierim, Chicago. 

. W. Nat’l—Edward Mayrand, Wat- 
seka; C. A. Swenson, Rockford. 

Ohio German—T. R. and C. C. Kerr, Gol- 
conda. 

Phenix, Ct.—A. F. Bates, 
Gertrude B. Goe, Morgan Park. 

Royal—P. W. Jones and George D. Ward, 
Chicago; G. B. Monnette, Cissna Park. 

Royal Exch.—Mrs. Sarah H. J. Benham, 
Taylorville. 

Shawnee—S. E. O’Bannon, Litchfield; 
John Hodgson, Jacksonville; Chas. L. Hib- 
bard, Galesburg; S. T. Mear, Princeton; 
Judd Hartzell, Monmouth; Gonigan & Mc- 
Mullen, Ottawa; Garner & _ Baldwin, 
Quincy; Samuel Wetzell, Sterling; 
Tompkins, Waukegan; Jacob Bzdek, Chi- 
cago. 

Svea—J. H. Ruckel, Springfield. 

Teutonia, La.—Hetherington & O’Brien, 
Kankakee; C. F. Hemenway, Moline. 

W’msburg City—J. J. Broadhead, For- 
rest; Perry & Owen, McHenry; Ward 
Reid, Greenville; J. D. Collins, Vandalia; 
H. C. Wolf, Waterloo; D. F. Seibert, Mt. 
Carmel; M. P. Reheis and H. H. Sikhema, 
Belleville; John Heid, Freeburg; George 
Bieser, Fayetteville; M. L. Nagel, Percy; 
J. M. Pillers, Steeleville; William Muser, 
Lenzburg; S. J. Guthrie, Sr., Marissa; C 
W. MeMillen, Paw Paw; C. E. 
Altamont. 


Elmhurst; 


Munday, 
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HACPOAES 


FIRE PROOF 


will stan 


6th—The automatic governing of the p: 





s CINCINNATI, OHIO, U.S. A. 


By all Leading Insurance Companies in Twenty-three States and Territories in the United States. 





‘*F-P’’ GASOLINE GAS MACHINE. 


MODEL C 

1st.—A seamless copper tank without a screw or soldered joint. 
2nd—A seamless generator without a soldered or a screw joint. ’ 
3rd—The ‘ical to create a pressure in the tank of more than one-fifth of what it 


4th—The impossibility of liquid gasoline squirting from any valve under any condition. 
5th—The imposuibilities of spilling gasoline while filling the tank. 


ressure. 
7th—No liquid gasoline conveyed through the building of hollow wires. 
8th—The tmapossibility for gas to escape in room while filling tank. 


THE INCANBESCENT LIGHT AND STOVE CO. 4'3-416-420-422-424-426 East Peart st. 
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FOOL PROOF 








WRITE FOR CATALOGUE. 
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INDIANA GENERAL AGENCY FOR INDIANA AGENTS 
GEO. M. COBB & CO., General Agents for Indiana 





GLOBE & RUTGERS FIRE INS. Co. 
OF NEW YORK 


OF THE—— 


COSMOPOLITAN FIRE INS. CoO. 
OF NEW YORK 


HAMILTON FIRE INS. CO. OF NEW YORK 


PACIFIC FIRE INS. CO. 
OF NEW YORK 


INS. UNDERWRITERS AGENCY 
OF THE SPRING GARDEN INS. Co. 
OF PHILADELPHIA 


— ALSO THE—— 

LONDON GUARANTEE & ACCIDENT CORPORATION, LTD., OF LONDON, ENG. 
Agents wanted at all points in Indiana where not now represented. 
All business reported direct to Indianapolis. 
All agents are given the benefit of the entire capacity of our office. 


NEWTON-CLAYPOOL BLDG. 


INDIANAPOLIS, IND 
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IN’ ILLINOIS AND WISCONSIN 


COMMENT ON LIGHTNING LOSS 








Fire Marshal Purtell of Wisconsin 
Tells Something About Lightning 
Rod Prevention Measures 


Fire Marshal Purtell of Wisconsin 
says as to lightning losses: 


In the short time in which this depart- 
ment has been operating I have been 
greatly impressed by the large percentage 
of fires, particularly country fires, caused 
by lightning. During the first twenty days 
in which reports were received there were 
forty fires reported from the country dis- 
tricts in which the total loss was $55,000. 
Of these 29 were caused by lightning with 
a loss of over $40,000. This large per- 
centage, nearly three-fourths of the total 
caused by lightning, has led me to inves- 
tigate means of protection and thereby a 
lessening of this enormous loss. I find 
that the mutual fire companies, in a re- 
cent report, state that over two-thirds of 
all the losses by fire to farm property are 
caused by lightning, especially in the sec- 
tion where there are but few lightning 
rods. Also at a recent meeting of the 
officers or representatives of 110 of the 
mutual companies of Michigan it was fig- 
ured that their lightning losses during the 
past year were over $300,000. Representa- 
tives of 111 farm mutuals in Iowa report 
that 75 percent of their losses have been 
from lightning. In each 100 barns struck 
75 are set on fire and a barn fired by 
lightning is almost invariably a total loss. 

A comparison of the losses on buildings 
which are protected by well constructed 
lightning rods and those without such 
protection shows that the lightning rod is 
almost a positive safeguard against the 
losses from this cause. This positive fact 
would make it seem almost advisable for 
insurance companies to offer some induce- 
ments in the way of lower rates to the 
parties who use this safeguard. 

In the matter of lightning rod construc- 
tion and the best material as a conductor 
we note that the metal most readily avail- 
able as to cost, considering the conductive 
power, is copper, as the power is more 
than -five times as great as either iron or 
steel, and when we consider that an aver- 
age ‘size building properly rodded with 
copper conductor will not exceed $30 in 
cost the expense should not be a con- 
sideration as compared with the benefits 
derived. 

The essential points in the erection of a 
lightning rod are generally conceded to be 
the erection of a point at or near each 
gable, cupola or chimney about five feet 
high and the rod should terminate in two 
or more ground connections, thus forming 
a perfect circuit. As to the ground con- 
nections it is positively essential that this 
part of the rod shoud always reach 
moisture, either by some device of the rod 
itself which will keep the ground per- 
manently moist, or some other means to 
assure this end. 





Struck Enters Field Service 

John A. Struck, an examiner in the 
western department of the North Brit- 
ish, and a son of Herman Struck, the 
local agent at Pekin and Peoria, has 
been appointed special agent of the 
Citizens in Illinois to assist State Agent 
Fargo. 





Schupp Goes With the Continental 

D. C. Schupp of Chicago, who was 
formerly an inspector for the Chicago 
local board in the west and more re- 
cently special agent for the North River 
in the W. Hosmer general agency, 
has been appointed special agent for the 
Continental in southern Illinois, with 
headquarters at East St. Louis. 





Goes on a Mixed Basis 
Mrs. Lena Schaefer Hinners, who has 
conducted a union agency at Pekin, III, 
for some months, has taken the Wil- 
liamsburg City. 





Wisconsin Agency Appointments 


Amer. Central—F. B. Bell, Black River 
Falls; J. M. Dwyer, Neillsville; F. W. Wonn, 
Platteville; L. L. Richardson, Spooner; John 
W. Hogan, Turtle Lake. 

Boston—Jay P, McDermott, Fond du Lac. 

Cosmopolitan—R. D. Hogan, Tomahawk; 
Jewell & Steele, Rhinelander. 

Consolidated—M. . Karth, Welcome; 
Detlef Mahlsted, Plymouth; J. M._ Du- 
ae Kiel; Bernhard C. Ziegler, West 

end, 

Cooper—M. W. Knapstein, New London. 

Franklin—J. A. Smith, Eau Claire. 

Germania—A. & G. R. Wettengel, Apple- 
ton; J. H. Tobin, Mellen; B. C, Ziegter, 
West Bend. 

Ger. Amer., N. Y.—E. A. Ausman, Elk 
Mound; H. H. Johnson, Ogdensburg; M. M. 





Leslie, Winneconne; E, W. Koch, Wood- 
land. 

State of Pa.—W. Brassard, Merrill. 

Law Union & Crown—F. F. & Albert A. 
Wettengel, Appleton. 

Mercantile—R. S. Reeves, Ladysmith. 


Mil, Mech.—A. E. Becker, Fort atkin- 
son; W. H. Noyes, Hebron; H. A. Betts, 
Waterloo; C Carpenter, Brodhead; 


Frank Roberts, Dousman; L. J. Mistele, 
Jefferson. 
: Northern, N. Y.—John C. Flanagan, Hur- 
ey. 
Ohio German—H. G. Bell, Tomahawk; 
F. E. Chartier Ins. Agency, Wausau. 
Phoenix—A. D. Gill, Mauston; J. S. 
& 


Gindice, Schleisingerville; Godfrey 
Chase, North Milwaukee. 
Queen—H, S. Newberry, Kenosha. 


Roch. German—T. D, 8S 
neva. 

Royal—Nels H. Johnson, Gillett. 

Royal Exch.—W. Hughes, New Rich- 
mond. 

St. Paul—H. A. Moehlenpah, Clinton; A. 
P. Kenney, Waunakee; Julius Spearbraker, 
Clintonville. 

Walla Walla—J. H. Cole, Manitowoc; Ed- 
ward Schroeder, Milwaukee. 

Western Reserve—J. H. Trever, Antigo; 
G. W. Crandall, Antigo; H. R. Allen & Son, 
Merrill; J. N. Manson, Wausau; Markham 
& Markham, Mantitowoc, 


troup, Lake Ge- 





Holds Its Quarterly Meeting 

The Illinois State Board held its quar- 
terly meeting in Chicago Tuesday. J. 
A. Struck of the Citizens and R. C. 
Hosmer of the Shawnee were elected 
members. Most of the time was spent 
on reports on towns where the two 
field clubs are acting together to get 
cooperation. A committee will be ap- 
pointed to draft resolutions on the death 
of A. W. James of the Home. 





Rate Cutting in Small Towns 

Rate-cutting is reported on the increase 
in the smaller Illinois towns. At Gary 
and Colchester, particularly, there is much 
trouble. Only one agency at the former 
place is said to be responsible for the 
demoralization, but at Colchester it is 
said none of the agents are paying any 
attention to current rates. An effort is 
being made to whip all into line. 





Merger at Appleton 
The Harbeck Insurance agency and the 
: H. Hilfert agency have combined at 
ppleton, Wis., under the name of the 
Harbeck-Hilfert Insurance agency. It has 


taken on life and accident as well as fire 
insurance. 





Examining the Illinols Bankers 
Actuary Brinkerhoff of the Illinois de- 
partment has begun an examination of 


the Illinois Bankers Fire of Mount Ver- 
non, Ill. 





ILLINOIS NOTES 


Frank E. Allen of Elgin, Ill., the well- 
known insurance man, died a few days 
ago. 

The mutuals are making serious inroads 
at Paxton and stock company agents are 
unable to hold much business. 


The following are Walla Walla appoint- 
ments in Illinois: L. Drake, Decatur; 
Frank J. C. Krahn, Elgin; A. J. Monroe, 
Springfield. 


Dr. W. W. Krape of Freeport has pur- 
chased the German Insurance Company’s 
home office building there for $289,000. ™M. 
B. Marvin bid $25,000. 

C. E. Kettron, formerly manager of the 
Macomb Stoneware Company at Macomb, 
Ill, has sold out and entered the insurance 
business in that city, representing the In- 
dianapolis, Royal Exchange, Michigan F. 
& M. and Northwestern Mutual Life. 





WISCONSIN NOTES 


Mann & Schultz is the name of a new 
insurance firm that has established an 
office at 220 Fifth street, Racine. 

At Racine, Wis., numerous electrical de- 
fects were recently found in the large 
plant of the Mitchell & Lewis Company. 
The matter having been called to the at- 
tention of the assured, contractors were 
immediately set to work improving the 
service. 

The annual baseball game between the 
Milwaukee local agents and the Wisconsin 
field men will take place on the Lake Park 
grounds, Milwaukee, next Saturday after- 
noon at 2:30 o’clock. The lineup of the 
special agents is kept in the dark for fear 
the locals may endeavor to run in some of 
their best talent. 





The use of oil for fuel is increasing con- 
siderably in Washington cities. The city 
councils, however, seem to recognize the 
importance of surrounding this use with 
proper restrictions. 





SURPLUS LINES 


MrLran Stinson & Co., Limited 


(rernomto, canava) 


825,000 


CHICAGO OFFICE, 159 LA SALLE ST. 


Capacity 


EUGENE |. WILE, RESIDENT MNGR 





Whitbeck, Burwell & Chapman 


209-211 Majestic Bldg.. Detroit, Mich. 
GENERAL AGENTS FOR THE 


QUEEN 


Capital Stock, $200,000 


Michigan Agents in need of a live company, write us. 


Cite 


Net Surplus, $200,004 
We 


can take care of your farm business. 





SURPLUS LINES 


We solicit your orders on desirable Michigan Business for the 
Globe & Rutgers and other reliable companies. 





Teutonia 


FireInsurance Company 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets . . . $673,153.45 
Net Surplus (Over capital and all liabilities) 477,083.00 





EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
d J. LINXWEILER, JR., Sec’y. 


CHARTERED 1851 


RICHLAND 


Mutual Insurance Company 
MANSFIELD, OHIO 


DIRECTORS: 
ik. Riehy 
J. A 
B.A. J ngs 


H. RB. Smith T. R. Barnes 
A.C.Cummins E. B. Caldwell 

N. 8. Reed J. W. Jenner 
Assets, $2,075,550.55 
H. R. SMITH, Pres. 


R. SMITH, Sec'y 





E. J. FORNEY, Pres. J. M. COOK, Seo’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance - 
Premium Notes 


$4,528,560 
655,771 


AN AGENCY COMPANY 


BUSINESS CONFINED TO OHIO 





ORGANIZED 1876 


TE OHIO MUTUAL 


FIRE INSURANCE COMPANY 


SALEM, OHIO 
Assets - - - $823,261.00 
Cash Surplus - - 88,151.00 
J, R. VERNON, Pres. J. AMBLER, See’y 

— 
During its entire history the Com has coatiau- 
ously fulfilled entimate of caving 
to the Policyholders 





| Ohio Business Only Through Local Agencies 





The Stuyvesant Insurance Co. 


ORGANIZED 14850 


Capital $200,000.00 


Assets December 31, 1906, $553,600.74 


Surplus to Policyholders, $281,670.18 





Pacific Fire Insurance Co. 


ORGANIZED 1853 


Capital $200,000.00 


Assets December 31, 1906, $637,724.68 


Surplus to Policyholders, $389,680.74 





Insurance Underwriters 


Capital $400,000.00 


Assets December 31, 1906, $2,067,333.15 


Surplus to Policyholders, $570,641.67 





Writing only Sprinklered Risks 
Manufacturers Lloyds, 
Merchants Fire Lloyds 


Applications Accepted by 


Rollins & Burdick 
Agents for Chicago and Surrounding Territory 
159 La Salle Street, Chicage 
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THE WEST AND NORTHWEST 


SITUATION REMAINS THE SAME 


St. Paul Agents Hope the Western 
Union May Do Something at 
Its Next Meeting. 


St. Paul, Sept. 11.—(Special.)—Local 
conditions remain the same by a. _= 
The agents have had a bad scare an 
bedi - 00m seems tabooed. When the 
managerial magnates came up from Chi- 
cago to see the insurance commissioner 
on the classification project, the agents 
expected them to investigate local con- 
ditions and have a heart-to-heart talk 
with Secretary Perry of the St. Paul. 
If they did, the visible evidences are 
not in sight. : 

It is said that Mr. Perry has promised 
to attend the Western Union meeting 
next week, and the agents are hoping 
the St. Paul matters may be settled. 


Cleophas in Field Work 
Charles Cleophas, formerly a_ local 
agent at Beloit, Wis., has become spe- 
cial agent for the Northwestern Fire 
& Marine, with northern Minnesota as 
his field. 


Robbins Goes With the Calumet 

J. B. Robbins, who has been traveling 
in Nebraska for the State of Omaha, 
has been appointed special agent of the 
Calumet in Iowa and Nebraska. He is 
a nephew of Secretary A. J. Love of 
the State. ; 


Fitz Is Elected Secretary 
E. A. Fitz, who has been assistant 
secretary of the Iowa Home, has been 
elected secretary to succeed H. C, Stu- 
art, resigned. 


Gets Montana Added to His Field 

John A. Hanson of St. Paul, state 
agent of the Milwaukee Mechanics, has 
had Montana added to his field. He al- 
ready has Minnesota and the Dakotas and 
has put in a large number of new agents 
in North Dakota this summer. The com- 
pany is already getting good results from 
that state. 


Will Investigate lowa Rates 

The Iowa Manufacturers’ Association 
has begun an insurance investigation in 
Iowa, declaring that rates are too high 
and that the Bennett classification made 
by the Bennett Bureau of Cedar Rapids 
is wrong. S. W. Mercer of Iowa City, 
president of the association, has an- 
nounced the make-up of a committee 
which will look into the insurance laws of 
Iowa. The appointment of this commit- 
tee was authorized at a recent meeting 
of the executive committee in Des Moines. 
It will consist of Koons of Davenport, 
Robert N. Carson of Iowa City and 
Frank Carroll of Des Moines. 

The manufacturers are of the opinion 
that the rating done by the Bennett bu- 
reau is unfair and that they would like 
to have some sort of rating made by the 
state which would take all the rating 
out of the hands of the insurance com- 
panies and give the insured something to 
say about the rates. 


Warning As to Gasoline 

Fire Marshal Craft of South Dakota 
has sent out a letter of warning to the 
fire chiefs in the various cities relative 
to the storing of gasoline and other in- 
flammable materials. In his letter he says 
that of sixty-nine fires reported in the 
state since July 1 eight were due to care- 
less handling of gasoline. The city of 
Huron reported five fires, three of them 
due to gasoline. In one case reported the 
fire was started by a man pouring gaso- 
line from one can to another while hold- 
ing a lighted pipe in his mouth, showing 
that the gas can be ignited from a coal 
as well as a blaze. The marshal urges 
the greatest of caution in the storing of 





gasoline and asks that those who handle 
it shall keep it in open, detached buildings 
to allow the escape of the gas arising 
from it, instead of allowing it to be con- 
fined where it may explode with danger 
to firemen in case of their being called 
upon to fight a fire. 


Minnesota Agency Appointments 


4£tna—Henry Stene, Atwater. 
Allemannia—Chas. W. Kilpatrick; Ad- 
rian; Le Roy O. Greene, Albert Lea; Will 
J. Tyler, Austin; Edward F. Wade, Fair- 
mont; Thomas ‘J. Conlin, Faribault; H. 
Henry Hughes, Jackson; Fred B. Burley, 
Luverne; Merritt E. Lawton, Worthington. 
Continental—Oscar Olufson, Hewitt; W. 
Weldon, Wabasso; L. . Johnson, 
Easton; B. J. C. Lang, Granger; Arvi 
eel, Virginia; A. J. Weldon, Wa- 


sso. 

Eagle—Bierce Brachlow Co., Winona; 
Robert W. McGarry, Stillwater; George A. 
Wright, Grand Meadow; James M, Millett, 
Hastings. 

Hamburg - Bremen — McDonald - Gill 
Agency Virginia. 

L. & L. & G.—Mary E. Kemper, Perham; 
Burton W. Disneym, Zumbro Falls; An- 
drew F. Leffrig, Mazeppa. 

Ae aaa Nat’l Mut., N. D.—Ed Syverson, 
en. 

Mich. Commercial—W. P. King, Jackson. 

Mich. Millers Mut.—Herman Oscar Kall- 
gren, Minneapolis. 

Milwaukee Fire—C. P, Sommerstad, Wa- 
seca. 

Mil. _Mech.—Gerhard MHoeffken, Wa- 
conia; Bernard A. Bonstrom, Buffalo; Wm. 
E. Schultz, Paynesville. 

National Bank 


Phenix, Eng —First 
Wash.—Robert M,. Skinner, Big 
Fall 


Wadena. 
8. 

Prussian Nat’l—Melvin & Bittner, Wi- 
nona. 

Royal—Ernest Keller, Albany. 

Pennsylvania—Gust Brandt, Barrett; 
John P. Ernster, Calloway; Franklin E. 
Rieman, Dent; F. Williams Shogren, Lan- 
caster. 

Spring Garden—George L. Brozich, Ely; 
Henry P. Reed, Hibbing; Woods & Knapp, 
Chisholm. 

Prussian Nat’l—John Mettel, Wadena; 
Phibbs & Erickson, Bemidji; C. W. New- 
bery, Crookston. 

Queen—Herinan Terhaar, New Munich. 

Reliance—O. H. Osmundsen, Mankato. 

Royal—O, N. Hoel, Walters. 

Royal Exch.—H. . Leach, Alexandria; 
Gay Halvorsen, Thief River Falls; Thomas 
Andrew, St. Cloud. . 

Security, Ct.—F. B. Rossom, Virginia; 
G. L. Brozich, Ely; A. P. McRae, Mesaba. 


Missouri Agency Appointments 


4itna—T. P. Hicks, Kennett; C. G. Lang, 
Kahoka. 

American, N. J.—J. P. O’Bannon, Buf- 
falo; Bigger & Maybee, Laclede. 

Amer. Cent.—C. D. Manley, Cassville. 

Boston—John W. Brown, St. Joseph. 

Home—Henry Westerman, Westphalia; 
Albert T. Arrington, Keytesville; Clarence 
M. Zeigle, Bunceton; Terrell & Terrell, 
Vienna; John E. Gilleland, New Cambria; 
Samuel B. Payne, Purdin; August Sculte, 
New Hamburg, Hamlin C. Bailey, Quit- 
man; David T. Garrett, Burlington Junc- 
tion; T. P. Hicks, Kennett. 

Iowa State—Jennie N. Burgess, Paris; 
A. D. Piersall, Carthage; A. W. Allinson, 
Osceola; E. A. Ball, Jonesburg; Wm. R. 
Gillette, Crane. 

x & L. & G.—Charles D. Manley, Cass- 
ville. 

Milw. Mech.—Lickey & Mageehon, Galt. 

National, Conn.—Steele Bros., Ironton; 
Eakins, Ford & Co., Cameron. 

Norwich Union—William T. Carter, Clin- 
ton. 


N. W. N.—W. H. Smith, Holt; Medlin 
& Medlin, Carrollton. 
Palatine—Rolleigh H. Montague, Carth- 


age. 

Phenix—W. L. Riffe, Craig; C. L. Bul- 
lard, Ashland; A, R. Carpenter, Dunlap; 
P. . Bledsoe, Faucett;' Smith Bros., 
Kingsville; L. A. Evans. Leasburg. 

St. Louis Fire—E. D. Moore, Liberty; 
F. B. Ellis, Plattsburg; H. Scott Berry, 
Cameron; A. V. Schneider, Weston; S. A. 
Shepperd & Co., Savannah; Gibbany & 
Wayman, Albany; Ezra H. Frisbie, Beth- 
any; Ruben Oehler, Chillicothe; T. M. 
Leddem, Marceline. 

Shawnee F.—David C. Herrington, Blue 
Springs; John D. Briggs, Independence; 
Rolleigh H. Montague, Carthage; M. H. 
White, Gilman City; A. H. Welch, Vine- 
land; M. Cross, Mooresville; Earnest E. 
Newman, Higbee; Frank M. Hamel, Marsh- 
field; Walter A. Long, Battlefield; John P. 
Hart, Butler; A. O. Mayfield, Lebanon. 

Spring Garden—Woolridge & Bird, Har- 
risonville. 


Question of Mutual Liability 

The question of the right of a mu- 
tual fire company to limit the liability 
of its members has come up to the in- 
surance department of Nebraska, and 

4 Wiggins, who has temporary 
charge in the absence of John L. Pierce, 
has passed the question up to Attorney- 
General Thompson. Several companies 
have already taken advantage of the 
provision of the statutes that permits 





the limiting of liability to members and 
others seem inclined to do the same. 
This has awakened the department to 
the danger that seems imminent. If 
this limit is placed too high, the com- 
pany may proceed to accumulate a large 
surplus, which will become as “velvet” 
to the officers of the company. If it 
is placed too low, the company may 
not be able to meet its obligations and 
trouble will result. Mr. Wiggins be- 
lieves that the proviso that concludes 
the section of the statute permitting 
this, Sec. 58, Chap. 43, is so much at 
variance with the rest of the section 
that it is void. Attorney-General 
Thompson has made no ruling. 


Do An Underground Business 


Commissioner Cooper of North Dakota 
has been notified that several fire com- 
panies not licensed in the state have been 
soliciting business there. A large share 
of the soliciting has been done through 





LONDON & 
LANCASHIRE 


FIRE 


Western Department 


471 La Salle St., Chicago, Ill. 





FIRE 
TORNADO 


PHENI 


INSURANCE 
COMPANY 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Saile Street, CHICAGO 


§. 0. LENEWAN, General Agent 


CHAS. R. STREET, Ass't General Agent 





The Eagle Fire Company 


Of New York 
ESTABLISHED 1806 


10ist ANNUAL, STATEMENT 
Capital ~ - - $300,000.00 
Net Surplus 477,620.07 
Assets - . -  1,366,517.79 


SURPLUS TO POLICYHOLDERS $777,620.07 





STRICTLY FIREPROOF 


noret DRE VOORT 


Chicago, Hlinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


os 


On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 





SURPLUS LINES 


Por Local 
on a} 


its, only after the 
risks coveri 
gh A 
agen okers exce! 
Goveting against fee ant the 


ular channels have been exhausted. 


write AOTOMOBILE rm ‘insurance 
Canada. Commission, 10%. 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERES 


MARSH & McLENNAN 


Ohicago Office: New York Office: 
159 LA SALLE STREET 54 WILLIAM STREET 


London Office: 
123 BISHOPSGATE STREET 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital - - - = $300,000.00 
Surplus to Policy Holders, 413,206.10 
Assets 786,134.77 
3,982,143.00 


Losses Paid to date, 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, $1,000,000 00 

Assets, sa $5,178,071 22 

Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 





LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
In business continuously under the same 
SS since 1872. 


ications from leading agencies 
solicited. 


Henry P. Magill & Co. 


General Agents 
184 La Salle Street Chicage 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec'y 


Assets : - - - $821,402.42 
Surplus to Policyholders - 359,122.21 
Agents Wanted in Illinois 


SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
13 Le Salle St. CHICAGO 








September 12, 1907. 


THE WESTERN 


UNDERWRITER. 9 











the mails. Mr. Cooper says that under 
the law he has not sufficient power to 
reach all the offending companies. He 
cannot prevent outside concerns, not li- 
censed in North Dakota, from doing busi- 
ness by mail. 

In ease of losses where the companies 
are not authorized to do business it would 
be impossible to get them into court. 





New Missouri General Agency 


A new general agency -for Missouri 
has been established at St. Louis in the 
Pierce building, it being G. B. Kempster 

Son. They will have the state for 
the Austin Fire and on January 1 will 
get the Commonwealth of Texas. 

The firm is composed of G. B. Kemp- 
ster and E. B. Kempster, who conducted 
a.general agency at Little Rock, Ark., 
up to about two years ago. - 
Kempster later joined the Western Ad- 
justment Bureau at St. Louis as an ad- 
juster, and E. B. Kempster went with 
the Commercial Union as __ special 
agent in Florida, which position he will 
resign -to come to St. Louis. The firm 
will also conduct a local agency for St. 
Louis and will have two or more first 
agencies. 

The Austin Fire will establish a com- 
plete agency plant in the state. Up 
to the present it has had agencies only 
in two or three of the principal cities 
outside of St. Louis. Appointments will 
be made in all the larger towns. The 
Commonwealth will follow suit. H. M. 
Coudrey & Co. will continue as local 
agents of the Austin. 





Water Situation at Creston 

Creston, Iowa, is likely to be without 
fire protection unless the difficulties be- 
tween the Creston council and Creston 
Water Company are speedily settled. City 
Attorney Camp there has just handed 
down an opinion that the water com- 
pany has absolutely no rights in the city 
and that the franchise which it claims 
to be operating under is illegal and void. 
The company claims to have purchased 
its franchise after it was voted to another 
concern, but the city attorney holds that 
this was illegal. He advises the council 
not to pay the bills presented by the 
company, and the latter threatens if that 
is done to shut the water from the city 
mains. 





Investigating Lincoln’s Protection 

A committee representing the National 
Board is now in Lincoln, Neb. and 
will make a thorough investigation of 
fire-fighting forces of the city. Lin- 
coln’s mercantile buildings will be ex- 
amined this week with minute care. 
The committee has just completed a 
like examination of St. Joseph, Mo. 
Lincoln’s waterworks plant has already 
been examined by Engineer E. R. Town- 
send of the Western Union, and has 
had an unfavorable report made. This 
report was seriously questioned by the 
mayor and others and the committee 
has been sent to make a more thorough 
examination. 





New Ordinance at Duluth 

A new electrical ordinance is being 
drawn at Duluth, Minn., which provides 
that both electric light and telephone 
companies shall use the same side of 
the street. They are permitted to have 
but two cross-arms with a five-foot 
space. When the wires are too numer- 
ous for this arrangement the inspector 
holds that cables should be put in. The 
ordinance also provides conditions de- 
signed to make it safe for high and 
low voltage power wires to be strung 
on the same set of poles. 





IOWA NOTES 


. C, Stuart, former secretary of the 
Icwa State, is now located in Des Moines. 
The Atlas of Des Moines started suit at 
s Moines a few months ago against~B. 
F. Menoher for $150 for one share of stock 
in that company, alleging that he haa 
failed to pay according to agreement. Now 
Menoher has filed an answer ~ declaring 
that the stock was sold to him under false 
misrepresentations, that it was never 
worth $150 as alleged, but only $100. He 





also claims the share’ of stock was never 
delivered to him as promised. 

Insurance adjusters have been at work 
all week settling up the losses at the re- 
cent $100,000 Cedar lis fire. The salvage 
found in the wreck was of little value. 
The owners of the buildings have as yet 
made no effort to settle with the compa- 
nies, 

More improvements are promised by the 
Des Moines Water Company as a result or 
a report by the state chemist that the 
water furnished the city is impure. The 
company promises to strengthen the pump- 
ing plant in order to thoroughly cleanse 
the mains. 

The water supply at Atlantic, Iowa, is 
inadequate, indignant citizens allege. The 
residents on the hill say that they are 
not only minus fire protection but at times 
get no water at all. Reports show that 
the plant is pumping 30,000 gallons a day 
and the hill residents want to know what 
becomes of it. 

The fire department at Burlington, Iowa, 
will add seven new men to its fire-fighting 
forces. The old system of having minute 
men will be abolished and each station is 
to get one additional man. Under the old 
system the stations are practically de- 
serted at meal time and the new order 
will greatly increase the efficiency of the 
fire department. 

The Iowa agricultural board has ordered 
that hereafter no buildings of wood be 
erected on the state fair grounds. Steel 
and brick hereafter are to be utilized in 
the erection of all new buildings at the 
fair grounds. The state carries no insur- 
ance and the great danger from fire at 
the fair has led the board of agriculture 
to make this new ruling. 

The city of Indianola, Iowa, after sev- 
eral expensive fires due to lack of fire 
protection has purchased the water plant 
there from a Kansas City concern which 
owned it. The service has been poor and 
always inadequate in cases of fire. The 
citizens voted almost unanimously to buy 
the plant and it will be improved and 
fire protection strengthened. 


MISSOURI NOTES 


McChesney & Carson succeed Wm. K. 
McChesney at Odessa as agents of the 
Home. 

O. C. Mageehon has succeeded C. E. 
Jones in the Lickey & Jones agency at 
Galt, the new firm being Lickey & Ma- 
geehon, 

Allen Moore of Chillicothe, Mo., executor 
of his father’s estate, is suing the follow- 
ing fire companies for insurance upon the 
normal school at Stanberry, Mo., which 
burned in Sept., 1906. Moore claims that 
an appraisement was made and _ pay- 
ment promised: Hamburg-Bremen, $2,500; 
Northwestern National, $2,000; National 
Union, $2,500; Aachen & Munich, $500; 
Palatine, $1,000; German American, $2,000; 
Shawnee Fire, $1,500; Hartford Fire, $5,000; 
German National, $2,500; Calumet, $2,000. 


MINNESOTA NOTES 


J. W. Shepard & Co. of St. Paul have 
recently added the Eagle Fire to their 
list of companies. 

Inspectors have criticised the electrical 
equipment of the Union Fiber Company’s 
plant at Winona, Minn. The general con- 
ditions have been pronounced hardly fair. 


Cc. R. Knapp, secretary and general man- 
ager of the Winona Carriage Company. 
forms a partnership with O. H. Clark, the 
Winona agent, and will carry on the Clark 
agency. 


GENERAL WESTERN NOTES 


The Walla Walla Fire and the Pacific 

Coast Casualty have applied for admis- 
sion to do business in Nebraska. 

The Eagle Fire has been admitted to 
North and South Dakota, operated through 
Otto O. Tollefson of Minneapolis, general 
agent, whose territory also includes Min- 
nesota and Iowa. 

Wilber D. Perry, special agent for the 
North America and Philadelphia under- 
writers, who has been assisting State 
Agent Charles F. Hardy with headquarters 
in Topeka, Kan., has been transferred to 
Oklahoma and Indian _ territories. Mr. 
Perry will make his headquarters in Okla- 
homa City. 

Charles F. Hardy announces his retire- 
ment from the employ of the North 
America, to take service in the Kansas 
field with the Hartford, beginning with 
Oct. 1. W. P. Perry, now in charge of 
the territory field for the North America, 
will be given Kansas, and the territory 
position remains open. 

It is thought the vigorous action on the 
part of companies in refusing to accept 
any further business at Kingfisher, O. T., 
because of the passing of an occupation 
tax will have a salutary effect in pre- 
venting similar action at other points in 
that territory. There is strong hopes of a 
repeal of the ordinance. 


The South Dakota fire marshal is send- 
ing notices to chiefs of fire departments 
and the officials of building and towns 
calling their attention to the principal 
preventable fire hazards with special refer- 
ence to gasoline. The South Dakota law 
limits the amount of gasoline which may 
be kept in any building to five gallons, 
although mutch larger quantities have been 
kept in many stores. 
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TO DISCUSS LIVE ISSUE 


‘THE meeting of the Western UNION 
next week promises some _ interesting 
pyrotechnics. There are live ques- 
tions up for discussion hinging chiefly on 
the subject of broken pledges and bad 
faith. 

The feeling is intense on part of some 
managers, who claim they have sat idly by 
and lost their business to companies that 
have been a law unto themselves regard- 
less of any moral duty they owe to their 
confreres. Some of these men declare 
they are no longer to be bound by any 
sense of obligation. 

In many states, all that a company man- 
ager or official can do is to observe to the 
best of his ability what he understands 
to be correct practices. The trouble seems 
to be in an obtuse or warped “under- 
standing.” Conscience conveniently be- 
comes blunted and honor is like a knap- 
sack, a burden that can be thrust off 
where it is advantageous to do so. 

In some of the states in so-termed 
“union territory,” conditions are much 
less satisfactory than they were six months 
ago. Greed seems to have been substi- 
tuted for the observance of those business 
principles that by common consent are re- 
garded as necessary to achieve the highest 
good and most permanent benefits. 

Regardless of the criticisms that de- 
servedly or undeservedly may be cast at 
it, there is no doubt whatever but that the 
Western Union has been and is the bul- 
wark of the business in the west. With 
it disbanded, nothing short of chaos would 
reign. It is the creative and conserving 
institution that has held the forces to- 
gether. 

All the Western Union needs now is 
a higher sense of business honor in its 
own ranks, an appreciation of the fact 
that a company’s management owes some- 
thing to the general welfare and not 
everything to itself. In the business 
mechanism of today, a man or a cor- 
poration can not disregard his duty to 
his fellows without being branded as 
false to the code of honor. 





AGENTS ON UPWARD MOVE 


Tuere has been some favorable com- 
ment of late in connection with the local 
agency side of the business, companies 
being gratified when noting the upward 
tendency of the local agent in point of 
interest shown and his desire to pay heed 
to the practical and scientific principles 
of the business. The average local agent 
is becoming aware that insurance is 
more closely akin to a profession, rather 
than a simple matter of barter and ex- 
change. 

He is now asking questions and en- 
deavoring to get in touch with the com- 
pany side, as is indicated by the numerous 
inquiries received at headquarters and 








at the offices of insurance journals. These 
live agents are the ones who, in some 
cases, thus equip themselves for positions 
with their companies which are now and 
then more remunerative than the re- 
sources of the average local agency; or, 
if not this result, they at least are much 
better able to conduct the affairs of their 
agency on sound insurance principles and, 
being possessed of this knowledge, find 
their calling a more pleasant and more 
profitable one. A company or an insur- 
ance journal is ever ready to clear up 
the many perplexing problems that are 
constantly arising, and agents should have 
no hesitancy in making known their 
wants in this direction. 





NAMING THE BENEFICIARY 


Every life man could read with profit 
the article in our last Lire UNbERwRIT- 
Er’s SUPPLEMENT number by General 
Counsel How.Lanp of the NaATIonat LIFE 
of Vermont on what the agent owes to 
the assured in framing the instructions 
as to the beneficiary so that complica- 
tions will not arise, or be greatly min- 
imized at least, when the policy becomes 
a claim. 

Many agents do not give proper con- 
sideration to this feature and permit the 
applicant to construct the wording to 
his own liking regardless of whether the 
phraseology is clear or not. 

First the wish of the assured as to the 
disposition of his insurance should be defi- 
nitely known. If there is a wife and 
children, it should be lucidly told as to 
what avenues the insurance should fol- 
low in case the wife dies after one or 
more of the children. Shall the estate of 
the deceased child participate? 

All the possible contingencies should be 
reviewed with the applicant and the agent 
should see that the wording has no in- 
definite meaning. The proper time for a 
man to determine the disposition of his 
insurance is before he dies. 

This leads to the inevitable conclusion 
that it pays a man to deal always with 
an agent who knows his business, who 
gives proper service to his clients and 
has the ability to assist the assured in 
shaping up his policy so that there will 
be no unseemly contest when it becomes a 
claim. 








OHIO SMALL TOWN RATES 

THE small town situation in Ohio is 
rapidly approaching a condition that will 
mean practical disruption if present tend- 
encies are not checked. A least a dozen 
or fifteen new companies are making an 
active campaign for this class of busi- 
ness, and are not only disregarding rates 
openly but paying unheard of commis- 
sions. In addition, larger lines are be- 
ing written by these small and new 
companies than will be accepted by the 
older companies that are familiar with 
the field. 

The activities of the newly entered 
companies, combined with a _ general 
“loosening-up” on the part of established 
companies, is disintegrating the forces 
that have worked for order in the small 
towns heretofore. 

An especially bad feature is that many 
new men, those not heretofore in the 
business, are being appointed and the 
regular agents are having a hard time 
holding their own. The field men are 
doing what they can, but it is very 
difficult to accomplish much where the 
business is so widely scattered. 





Personal Side of the 
Insurance Business 


It will no doubt be of interest to the 
insurance men generally to know that 
State Auditor Arnold C. Scherr has 
formally announced his candidacy for 





the Republican nomination for governor. 


of West Virginia in 1908. Mr. Scherr 
has had charge of the insurance depart- 
ment of the state for the past seven 
years, during which time a great deal 
of advancement has been made. 


Mr. and Mrs. J. R. Harris of Kansas 
City, Mo., announce the engagement of 
their daughter, Mabel Justine, to Frank 
Le Grange Lockwood of Baltimore. Mr. 
Lockwood is a well-known young fire 
insurance man and has been very suc- 
cessful as the general agent for several 
companies for Maryland and the two 
Virginias. Miss Harris is a charming 
young society girl of Kansas City, and 
is well known in some of the eastern 
cities, where she is a frequent visitor. 

Alonzo R. Williams, superintendent of 
the sprinkled risk department of the 
New York Underwriters, died a few 
days ago in Toronto, Can. He was 
formerly special agent of the Union of 
England in the West. 

T. W. Eustis, western general agent 
of the Georgia Home, was at his of- 
fice Monday for the first time in three 
months. He has about recovered from 
his severe operation. His many 
friends rejoice in his recovery. 


J. A. Carey, editor and publisher of the 
Adjuster, was last month re-elected treas- 
urer of the Press Club of San Francisco, 
and Will G. Taffinder, editor of the Pa- 
cific Underwriter, became a director. 


F. L. Parsons of Cleveland, one of the 
veteran independent adjusters in Cleve- 
land, died in that city last Sunday. He 
was formerly a local agent at Woos- 
ter, Ohio, but went to Cleveland twent 
years ago as local and special agent. He 
became an independent adjuster some 
fifteen years ago. He adjusted losses 
at San Francisco for the Royal and 
Queen. 


The Iowa field men will tender Abner 
A. Clark of Des Moines, state agent 
of the Phenix of Brooklyn, a compli- 
mentary banquet and testimonial at the 
Chamberlain hotel, Des Moines, Sept. 
27. Mr. Clark has rounded out twenty- 
five consecutive years of service with 
the company. The committee in charge 
cosists of C. W. Fracker, of the Spring- 
field; E. L. Colburn of the Fire Asso- 
ciation, and A. E. Clark. 


George Diebold, who treads the high- 
roads and by-roads of Ohio in the inter- 
ests of that excellent company, the Na- 
tional Union of Pittsburg, has alighted 
upon a fact, which, he calls a discovery, 
and which does not come within the scope 
of the Special Agent's Guide or the Ad- 
juster’s Field Companion. He has learned 
that the German carp, which is to be 
found in such abundance in Ohio streams 
and lakes, is an eatable fish, and he does 
not get the information from Isaac Wal- 
ton, but from Fred W. Ransom, of the 
Providence-Washington. He writes the 
editor as follows: 

“A shudder passes over one at the 
thought of German carp, yet the record 
has it that some people eat the mongrel. 
Fred Ransom of the Providence-Wash- 
ington has a recipe for the preparation 
and cooking of this fish which from the 
telling, at least, would justify the belief 
that it can be made both savory and in- 
viting. Mr. Ransom, with becoming mod- 
esty, declines to step in the limelight and 
publish this recipe, but as there are many 
fishermen in the fraternity who are in- 
terested in the carp, I will kindly ask you 
to publish this letter, that all his friends, 
at least, may make demand upon him for 
the recipe and, if ssible, have same 
printed for general distribution. No fish- 
erman should be without it. 





Fire Loss in Six Ohio 
Cities is Compared 


(By the Ohio State Fire Marshal) 


Lorain with a population estimated by 
the census bureau in 1906 at 22,730 and 
East Liverpool with 20,078 may fairly be 
compared in the matter of fire waste, be- 
cause both are manufacturing cities of 
rapid growth, and neither is a county 
seat. 

Lorain had 7 buildings fired, worth in 
the aggregate, contents included, $46,930; 
insurance companies had at risk on them 
$26,700 and the actual loss was $10,541 
cr 46 cents per capita. 

East Liverpool had 48 buildings fired 
worth, contents included, $869,377; insur- 
ance companies had at risk on them $662,- 
soo and the actual loss was $45,559 or 
$2.20 per capita. 

In the average building fire in Lorain 
the loss possible was $6,704 and the actual 
loss $1,506; in East Liverpool the possible 
loss was $18,112 and the actual loss $949. 

The proportion of loss to the amount 
that would have been lost but for the 
efforts of the fire department was 22 
percent in Lorain and 5% percent in 
East Liverpool. 

The average Lorain building was in- 
sured for 57 percent of its value and 
the East Liverpool building for 76 per- 
cent. 

Lorain has 60 volunteer firemen; East 
Liverpool 12 iull paid and 25 part paid 
firemen. 

* * * 

In 1906 Licking (Newark) had 49,612 
population and Erie (Sandusky) 39,010. 

In Licking county 37 fires occurred 
in buildings worth, contents included, 
$196,761; the insurance at risk on these 
buildings was $146,957, and the actual 
loss $40,690, or 82 cents per capita. 

In Erie 58 fires occurred in buildings 
worth $213,360; the insurance at risk 
on these buildings was $93,135, and the 
actual loss $34,359, or 88 cents per 
capita. 

In Licking county each dollar’s worth 
of property jeopardized had 74% cents 
of insurance on it; in Erie 43% cents. 

Newark, with a population in 1906 of 
20,491, as estimated by the census bu- 
reau, had 18 fires in buildings worth, 
contents included, $172,850; insurance 
companies had at risk on them $132,- 
350, and the actual loss was $24,769, or 
$1.27 per capita. 

Sandusky, with a population of 20,378, 
had 34 fires in buildings worth, con- 
tents included, $132,275; insurance com- 
panies had at risk $78,600, and the actual 
loss was $17,379, or 85 cents per capita. 
The average fire loss in American cities 
is $1.76 per capita. 

Newark is 5 square miles in area and 
has 22 full paid firemen. Sandusky is 
6% square miles in area and has 12 
full paid and 23 part paid firemen. 

** 

In Scioto County (Portsmouth), with 
a population of 44,915, forty-three fires 
occurred in buildings worth, contents in- 
cluded, $209,616; the insurance on these 
buildings was $108,075, and the actual loss 
$135,238, or $3.01 per capita. 

In Washington County (Marietta), 
with a population of 52,297, there were 
33 fires in buildings worth, contents in- 
cluded, $61,732; the insurance on them 
was $38,490, and the actual loss $43,442, 
or 82 cents per capita. 

Portsmouth with a population of 20,714 
had 34 fires in buildings worth in the ag- 
gregate, contents included, $203,216; in- 
surance companies had at risk on them 
$104,225, and the actual loss was $129,588, 
or $6.25 per capita. 

A single fire in Portsmouth cost $127,- 
000. 
Marietta with a population of 16,396 had 
7 fires in buildings worth, contents in- 
cluded, $25,345; insurance companies had 
at risk on them $15,800 and the actual 
loss was $2,887,.or 1714 cents per capita. 

The average fire started in Portsmouth 
destroyed 63 percent of the building and 
contents and in Marietta 11% percent. 

The average Portsmouth building 


(Continued to Page 18.) 
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PAPERS READ A CONVENTION 


MANY EXCELLENT SUGGESTIONS 





Western and Southern Life Com- 
panies Hold Three Days’ Annual 
Session in Indianapolis 





(From a Staff Correspondent) 

Indianapolis, Ind., Sept. 7—President 
Charles E. Dark in his address to the 
American Life Convention that closed 
its three days’ meeting here today said 
that while the companies were drawn 
together to use their influence to per- 
petuate state supervision, they found 
that a mutual discussion of issues and 
problems was of great benefit. He 
quoted some of the planks in the plat- 
form adopted last year to keep the 
members fresh in mind as to the basic 
principles of the organization. 

President Dark considers the best test 
of a company that which it produces 
for its policyholders. 

Prosperity in West and South 

He pointed out the great prosperity 
enjoyed in the West and South. This, 
he thinks, should impel the companies 
to greater financial success. There 
should be a mutual pride in promot- 
ing the interests of these sections. 

He said the companies were receiv- 
ing home support and it should inspire 
the officers to noble efforts. In con- 
clusion, he said: 

Merit Will Win 

The insuring public is rapidly becoming 
educated as to what constitutes the best 
life insurance company for them to patron- 
ize. “Merit” will win out in the future to 
a greater extent than in the past, as 
previous to the insurance investigations in 
the east during the year 1905, the people 
were dazzled by having their attention 
continually drawn toward the companies 
having immense assets, rather than to the 
companies producing the best results to 
policyholders, and this will continue to be 
true to some extent in the future, but to 
a less and less degree, as time passes, if 
the officers of the younger companies so 
administer the affairs of such companies 
as to really merit, in the largest degree, 
the patronage of the insuring public, and 
I take it that our purpose in coming to- 
gether annually is to devise the best means 
and methods for bringing about these ideal 
conditions. 

Urges Special Lines of Work 

I trust that in order to facilitate the 
accomplishment of the objects of our as- 
sociation we will organize strongly the fol- 
lowing departments: Educational, actuar- 
ial, medical, legal and agency, in order 
properly to safeguard the interests of our 
policyholders and thus administer our trust 
fittingly and wisely. The plans of our or- 
ganization can be carried out to the ma- 
terial, and, I believe, economical, advan- 
tage of each and every company now, or 
which may hereafter become, identified 
with the American Life Convention. 





PRESIDENT GREGORY’S ADDRESS 


Talks on “How Fast Should a Young Com- 
pany Grow” 


President W. H. Gregory of the Citi- 
zens’ Life of Louisville, spoke on “How 
Fast Should a Young Company Grow.” 
In part, he said: 

I am sure that the consensus of opinion 
among us would be that the strength and 
growth of a company is dependent upon 
the following conditions: Absolute fairness, 
candor and honesty between the manage- 
ment and the policyholders, the acquire- 
ment of risks that are strictly first class, 
the securement of business, the acquire- 
ment of which is a safeguard and protec- 
tion to each and every risk secured, a broad 
and liberal policy in the conduction of the 
affairs of the company, when it does not 
interfere with the rights and safeguards 
with which we surround each and every 
policyholder, the prompt payment of each 
and every just claim against the company. 

Depends on Cost of Business 

As to how fast a young company should 
grow, I believe, reducing it to the last 
analysis, a dependence entirely upon the 
cost of new business. A young company 
often cannot afford to secure business at a 
loss, but if the business is acquired on a 
truly economical basis the quicker the 
company grows the better. 

Experience clearly demonstrates that the 
safe and conservative company makes no 
such mistake. It does not yoke itself with 
those lacking in prudence, foresight and 
experience, 

Its progress may be rapid, but the pace 
is not one that kills or demands heading 








off, but with all is one that inspires 
greater confidence and stimulates to re- 
newed activity. 
Gates Opened Wide In South 

There are a great many things which 
will cause a rapid but natural growth 
despite a most conservative policy—the 
general conditions of the country and op- 
portunity. The agitation in insurance cir- 
cles in the east among certain companies 
seemed to open wide the gates of oppor- 
tunity in the southern section of this coun- 
try and to invite us to enter. The south 
is sending to the north and east more than 
fifty millions of dollars every year in life 
insurance premiums. There is no reason 
why this money should not be kept in the 
south. 

The south’s resources and prosperity 
should be taken advantage of and shared 
in by the life companies. 


Principles of Growth 


’Tis said that inclination and opportunity 
seldom meet, but their welding together 
in the fires of enthusiasm, energy and a 
fixed purpose to build an enduring struc- 
ture have been a prominent part of the 
earnest work of our management. In ad- 
dition it is the aim of the management to 
adhere steadfastly to undeviating truth- 
fulness, strict integrity and sturdy honesty 
in the conduct of all its affairs. There 
shall be no deviation from this course, and 
we claim that a growth based on these 
prineiples, however rapid, must be solid, 
substantial and permanent. 





INVESTMENTS AND SURPLUS 


Talk by President Hamilton of the Fed- 
eral Life 





President Isaac M. Hamilton of the 
Federal Life, in a talk on “Investments 
and Surplus,” said he believed that the 
tendency in dealing in high interest 
bearing securities was speculative. He 
said that the funds must be handled in 
a manner to meet the required end. 


The speaker was inclined to favor first 
mortgages on real estate and preferred 
farm loans to city investments. Speaking 
en the question of bonds, he said that 
standard bonds are now about fifteen 
points lower on the market than one year 
ago. He advised, where possible, the ac- 
quiring of an entire issue of bonds, thus 
keeping the control of the issue with the 
company. As to city bonds, he advised an 
investigation of the surrounding country, 
as a city surrounded by a populous and 
prosperous community was far more sub- 
stantial than one that looked prosperous 
and growing with poor surroundings, and 
cited cases of towns and cities that had 
become entirely depopulated owing to vari- 
ous circumstances arising. 

Advice as to Surplus 

Speaking of surplus, he stated that he 
had no sympathy with the idea that enor- 
mous surpluses should be piled up, but be- 
lieved that the surplus should be kept only 
to the point of absolute safety above the 
regular reserves. He did not think com- 
panies should load up with much owner- 
ship, as then they took on the added work 
of looking after tenants and improvements. 
He thought it would result in much more 
good to the company and the policyholders 
if the officers gave their entire time to the 
life insurance business instead of the work 
of landlords. 


Discussion of the Subject 


Cc. D. Renick, assistant manager of the 
Indiana National Life, in the discussion, 
said he believed in farm loans and did not 
favor city loans. He cited cases occurring 
in his personal experience in loaning life 
insurance funds and stated that the ques- 
tion was of extremely vital importance to 
young and small companies. 

B. H. Robison, president of the Bankers 
Reserve Life, brought up the question of 
the division of the investments. He stated 
that he thought a safe division was about 
50 percent real estate loans and 50 percent 
bonds. He spent considerable time on the 
subject of investments suitable to quick 
cash realization, showing that real estate 
mortgages were not of this class, as were 
neither Nebraska school bonds, although 
they are considered high class. He said it 
was unsafe to invest company funds any- 
where except in securities that could be 
quickly converted into cash. 

Views of Secretary Wynn 

Wilbur S. Wynn, secretary of the State 
Life, took exception to Mr. Robison’s views, 
stating that his company had found that 
farm loans were the safest and brought 
better returns. He said he was in favor 
of investing a all of the funds in 
that class of securities, and he did not 
think the fact that they were not quickly 
convertible into cash need cause alarm, as 
the life insurance business was not like 
that of fire insurance; there was never a 
time in the history of a company when it 
had to raise enormous amounts of cash at 
once. 

F. G. Cross, president of the Columbia 
Life, in discussing the same subject, made 
the statement that he thought laws should 
decide the question of securities, and he 
believed that the Ohio laws on the matter 
of investments were the best in the Union. 
This remark brought forth the question 





A Good Man Wants a Posi- 
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from an Indiana member as to whether the 
Ohio investment laws were not copied from 
the Indiana laws. 

Samuel Bosworth Smith of the Volunteer 
State Life was in favor of real estate loans. 

Charles E. Sudlow of Indianapolis made 
a talk on the question of policy loans, ad- 
vocating this class of investment as being 
economic, safe and profitable. 





SECRETARY FOSTER’S PAPER 


Talks on Assets and Relation to Financial 
Panics 








Secretary Sidney A. Foster of the 
Royal Union Mutual of Des Moines 
read a paper on “How Can Assets Be 
Adjusted to Protect the Company From 
the Evils of Possible Financial Panics? 
Convertible Assets.” 

Mr. Foster said in part: 


The conditions have been improving, 
and the steady tendency for years has 
been to eliminate as fast as possible all 
securities having the largest element of 
finctuation and _ speculation, and_ the 
hastening tendency to improve the class 
of investments was inaugurated before 
any legislative dictum, or investigating 
commission, had opened the sore side of 
any insurance family imbroglio and dis- 
covered the abuses of reckless adminis- 
tration. In 1900 the authority quoted for 
all life companies lists “stocks owned 
at over 794 million dollars and this 
amount, enormous as it is, had, two years 
later, been reconverted and reduced so 
that in 1902 the amount of total invest- 
ments of this class, of all companies, was 
less than 166 millions of dollars, a 
change of 628 millions. The amounts re- 
ferred to In this discussion in 1896 be- 
longed to 57 companies and in 1906 to 138 
companies. The record certifies to the 
fact that this reform was not compulsory, 
but voluntary on the part of the man- 
agement. 

The safe and profitable investment of 
the money for the policyholder is the 
gigantic problem of life insurance ad- 
ministration. When all property values 
are increasing, to their maximum, the 
short time investor finds over-the-counter 
labor casy, agreeable and profitable; and 
when financial depression comes, and 
values are decreasing, restrictions are 
easily adopted, limit given to credit, and 
with the cash called in, it leaves the 
money in the vaults of the institution, 
where if it is not earning a profit, it is 
taking no risk of loss. 

But the stern assumptions of an inter- 
est earning power by a life insurance 
company emands imperatively that a 
definite interest rate must be earned on 
every dollar of the principal for which a 
reserve liability exists. 


Dangers from impractical Reformers 


There are men who talk glibly of what 
to do and how to do it, and point the 
way, that have in their own lives made 
little progress in their personal affairs; 
and their theories are hardly to be con- 
sidered, seriously, nor are they competent 
to take charge of large financial and 
business institutions as compared to men 
who have made them a life study and 
have years of experience. But of this the 
public, not schooled to discriminate, looks 
only to the huge results. and seems, in 
legislation, to contemplate that. this 
growth of enormous assets is not the re- 
sult of watchful, painstaking and thought- 
ful energy, regarding it as too much like 
the — of the forest, due to the mul- 
tiplving processes of nature. 

This brings up another fact that I pre- 
sume upon your patience to present. Life 


insurauce corporations have been the 
target for all classes and kinds of re- 
formers. Hardly one man in a hundred 


of the aggregate number that have been 
recommending the making of laws, or giv- 
ing advice or seeking election as directors 
in companies, has even a slight compre- 
hersion of the real prevailing responsi- 
bility he would assume. The idea is to 
follow a clamor: follow the king agitator, 
the mouthpiece of alarm. Knowing it is 
popular to strike at large interests, these 
men have aided the blow and put 
strength into the arm of the law without 
appreciating the result, the merits buried 
under passion and experience, branded 
with distrust. 
Would Value Bonds Near Par 


Presuming that “convertible assets” 
means rafiroad and other securities hav- 
ing a negotiable value and whose prices 
are quoted on the exchange, one way to 
prevent the evil of possible impairment 
of values is, to carry them and report 
them, in all annual and financial state- 
ments, at a figure nearer the cost price, 
rather than the market value, without 
regard to current appreciation. This 
would temporarily reduce the surplus by 
a considerable amount in those compa- 
nies whose assets are composed largely of 
convertible bonds and stocks. If the orig- 
final purchase was wisely and deliberately 
made without expectation of benefit 
from any other than a bed rock iInvest- 
ment, and held that way in the reports. 
then the future credits could he held 
stable and unvarying In the minimum of 
the price, while a conversion for ad- 
vanced cash would add to the profits of 
the company and the fictitious value 
wonl@ never trouble the management, 
unless impairment should become perma- 
nen 


t. 
An agreement between the companies 





could be made, or a ruling by the de- 
partments to this end would, in my opin- 
ion, avoid in large measure the evils of 
possible financial panics and would avoid 
overvaluation and fluctuations in values. 
These securities are usually carefully ac- 
quired and are worth what is paid for 
them; therefore, a fixed valuation—fixed 
on a conservative interest rate—would 
represent their real value, which should 
net be increased during the year when 
there happens to be a “boom” in prices. 

If market values are to be taken ad- 
vantage of in valuing assets, the valua- 
tion should be based on an average, giv- 
ing a period sufficiently long to take 
into consideration the “downs” as well 
as the “ups” of the market, and not on 
Dec. 31 when everybody, including insur- 
ance companies, are interested in making 
the biggest showing possible with too 
little regard for real values. At that 
time the market can be, and probably is, 
manipulated for a purpose by the larger 
financial interest. 





SACRED RIGHT OF CONTRACT 


Paper by Samuel B. Smith, Counsel for the 
Volunteer State Life 





Samuel Bosworth Smith, counsel for 
the Volunteer State Life, in his subject, 
“Sacred Right of Contract Crystalized 
in Life Insurance Policies, Not in Law,” 
said in part: 

If we run back to the early days of 
American insurance which can be cov- 
ered by the lives of men not yet out of 
active life, we look in vain for any step 
in the progress of the science that has 
been first discovered by any legislature. 
in no other line of the world’s work have 
the results of competition been so mani- 
fest. in no other walk of the business 
world have men’s minds been so active 
to seek a just balance of the contract 
between company and man as has been 
the case in life insurance, 

The early policies of life insurance in 
this country were based upon the ex- 
perience of English companies, were 
written without medical examination, and 
were simple promises to pay in case of 
death a certain sum. As late as 1845 
the restrictions in the policies were of 
the most stringent nature. The New 
York Life policy at that time was con- 
sidered liberal, and yet under such policy 
the only benefit provided was insurance 
payable at death, while it became null and 
void and all payments thereon were for- 
feited to the company for many causes. 


Legislation Added Nothing Valuable 


It is to be remembered that no insur- 
ance laws of any moment were in effect 
in the United States until the middle of 
the fifties, the insurance department of 
Magsachusetts, created in 1855, being the 
first department which required more 
than a cursory scanning of annual re- 
ports, largely for the purpose of ascer- 
taining what taxes were to be paid. The 
Massachusetts law of 1855 was in many 
respects a complete scheme of state su- 
ervision, but even the Massachusetts 
egislature, urged by the indomitable ef- 
forts of Elizur Wright, required nothing 
in policies of insurance which had not 
already been discovered and granted by 
at least some of the leading companies 
then in existence. 

Taking the steps by which companies 
voluntarily introduced more favorable con- 
ditions, the Girard Life of Philadelphia 
introduced dividends to policyholders; the 
Presbyterian Corporation introduced a non- 
forfeiture provision in 1852, followed by 
the New York Life in 1860. 


Further Concessions Are Made 


Gradually, without legislative action, fur- 
ther privileges were conceded in the con- 
tract of insurance. Restrictions as to 
travel were removed. The suicide clause 
was either eliminated, or limited to a re- 
stricted period of time. The nonforfeit- 
ure clause took the form of extended in- 
surance so that in case of illness, or in- 
ability to pay, the policyholder was still 
protected. misstatement of age in 
most companies ceased to avoid the policy, 
but the premium paid was used to pur- 
chase insurance at the true age of the as- 
sured. With few exceptions, statements 
in the application ceased to be warrants 
and became merely statements, and did 
not avoid the risk unless they were ma- 
terial thereto. In 1906 probably 85 per 
cent of the companies in the United States 
granted thirty days’ grace in the payment 
of premiums after the first. 

Options Become More Liberal 

The nonforfeiture feature being once 
established, all companies recognized that 
the surrender value of the policy became 
a cash asset belonging to the assured, and 
he was permitted to take any option or 
any form of insurance which would have 
been allowed to any other similar indi- 
vidual having a like amount of money. 
Companies vied with each other in their 
option privileges, allowing the surrender 
value to be taken either in cash, as a 
loan, or as paid up insurance, or extended 
insurance, or an annuity. or in install- 
ments. or in any other form of insurance 
which could be purchased with the amount 
of money due to the applicant by any 
other citizen in health. So far as 
is known, each of these steps was taken 
by the company without legislation. 


Legislation Follows Company Usage 


In many instances legislation followed 
requiring the companies do that which 
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had already been begun. and followed b: 
the majority of the leading companies. It 
was, wever, the sacred right. As to 


t of contract the courts seem to con- 
tend that the state does 
contract. That the citizen does not have 
to enter into any form of insurance con- 
tract at all. hat the state has_ the 

ht to regulate the form of policies 
which may be issued by a corporation 
within its bounds, and that if e citi- 
zen desires to take that form of con- 
tract he may do so; if he does not he 
may go without the insurance. 

New York Form Not Liberal 

Following this line of thought antagon- 
ism reached its limit in the standard 
form of New York. 

Analyzing the New York standard pol- 
t will be seen that no company of 
prominence in the United States issued 
a policy less liberal to the policyholder 
than that provided by the New York 
standard. T one real restriction in the 
policy, in so far as it affects the com- 
panies and the assured, is the compul- 
sory annual dividend clause. This clause 
ig supposed to be a limitation on the 
right of the company. It seems to me 
to be more a limitation on the right of 
the individual to take such form of con- 
er Mg may be best suited to his in- 
erests. 





Condemns Estimates 


The abuse of the deferred dividend 
proposition has come, not from the de- 
ferred dividend system, but from the 
custom of giving exorbitant estimates, 
and thus inducing a man to take a form 
of policy he would not otherwise have 
taken, agree that estimates of all 
kinds should be absolutely prohibited, be- 
cause it tends to induce fraudulent mis- 
representation and ultimate dissatisfac- 
tion on the part of the insured. Elimi- 
nate this feature and prohibit illustra- 
tions and estimates and this difficulty is 
done away with, and a man takes a pol- 
icy relying simply upon the results which 
may be attain by the company, and 
he certainly should have the privilege of 
making such contract as he sees fit. 


Cost Not Reduced by Legislation 


It is a singular fact that no legisla- 
tive enactment has gone to decrease the 
cost of insurance to the policyholder. It 
is 1 well-known fact, and easy of veri- 
fication, that companies which to-day are 
doing business in New York are writing 
more liberal forms of policies outside the 
state of New York than they are in the 
state, and are returning to their policyhold- 
ers large returns, or, in other words, are 
supplying to their policyholders cheaper 
insurance where they are not limited 
by legislative enactment than they are in 

ew York where they are limited. It 
is also a fact that a certain one of the 
“Big Three” fs paying this year some 
13 percent less on its deferred dividend 
policies than it paid immediately prior to 
the enactment of the Armstrong law, and 
that the passage of the Armstrong law 
is a direct cause of this loss to the poli- 
cyhoiders. 

Men of maturity know what they want 
and should not be hampered by Yegisia- 
tors etepping in and formulating con- 
tracts for them. 

Life Insurance Trammeled 

Left untrammeled, there is no reason 
to suppose that life insurance will not 
progress as much in the next fifty years 
as it has in the past fifty years. Tram- 
meled by restriction, by contractual limi- 
tation, by interference from legislators 
who, though well-meaning, cannot know 
the practical workings of a great financial 
pa: igi ge in on -—_™ will be 

ro an em on competition 
will be killed. 7" ” 

If we admit that sometimes the appli- 
cant for insurance does not get exactly 
the policy he thinks that he is getting, 
yet under modern forms of insurance it 
really makes comparatively little differ- 
ence to him, as he is getting his money’s 
worth in any event. I venture the as- 
sertion that more people are misled in 
believing that they are buying twenty- 
a endowment policies, when in fact 
hey are getting twenty payment life poli- 
cies, than are deceived by any of the 
Plans evolved to make policies attractive. 

The great cry of the present day is for 
the cheapening of life insurance. I ven- 
ture the assertion that for one law upon 
the statute books of any given state 
which ~~“ ey the ae 
surance, ve Ws can inted out 
which have increased it. ‘aa a matter 
of fact, there is yet to be placed upon 
the books a law which can be said to 
have decreased the cost of insurance to 
the assured, or one law the operation of 
which can be shown to have put one 
dollar in the pockets of the assured. 


Appeals for Right of Contract : 
I think that by concerted action, and 


by the appeal to reason, we e 
e@ public see that this sacred ht of 
contract has become crystallized in the 


forms of contract which have grown and 
developed and matured, and that law has 
nothing to do with it. I think we 
can make them see that liom of ac- 
tion is the heritage of the free man, and 
that when the public really appreciates 
the stability of the life insurance com- 
Panies, the liberality of their contracts, 
their earnest desire to fulfill in the spirit 
as well as the letter, any obligation en- 
tered into, that the people of America 
will rally to the support of this great and 
advancing financial science, and will de- 
mand that it be left unfettered and un- 
clogged to fulfill its glorious destiny. 





GOOD AGENTS AND BAD ONES 


Paper Read by T. F. Giddings of the 
Michigan Mutual 


“How Can We Retain Good Agents 
and Eliminate Bad Ones?” was the sub- 
ject of the address of T. F. Giddings, 
agency superintendent of the Michigan 
Mutual. He said in substance: 

To get good agents is the problem of the 
field. The agent is an important factor. 
He is the representative of the company 
in the community. He should have moral 
and commercial standing. 

The agent should be commended when 
he deserves it. It inspires him and spurs 
him on. Best results are obtained through 
good-heartedness, kindly forbearance and 
mutual help. 

The agent should be properly remuner- 
ated and he should sustain confidential re- 
lations with the home office. Too large 
commissions breed rebating. 

When a company finds it has an un- 
worthy agent, the company owes to itself 
and the public to eliminate him. ther 
companies should refuse to hire him. 








SUBSTANDARD OR IMPAIRED RISKS 





How Small Companies May Safely Write 
Them 





Paul L. Woolston, a Denver actuary, 
presented a valuable paper on “Sub- 
standard or Impaired Life Risks ahd 
How a Small or New Company Can 
Afford to Write Such Business With 
Safety.” 

The writer does not advise young 
companies to go into this business ex- 
tensively, as the subject is comparatively 
new and statistics are not complete nor 
fully reliable. The writer uses the 
term “substandard” to include not only 
risks impaired physically or having a 
bad family history, but also those to 
which only certain forms of policies 
are issued because of occupation or 
other causes. 


Four General Methods in Use 
Mr. Woolston said in part: 


There are four methods were or less in 
practice in America in the treatment of sub~ 
standard risks:—1. The method of refusing 
a low-premium fyolicy applied for, but 
accepting the risk on some other form. 
The practice is prevalent to a great ex- 
tent and is responsible for the high mor- 
tality experienced by some companies, 
which, in the rush to do a large busi- 
ness, gradually stretch their limits of 
risk until they are in reality transacting 
to some extent a substandard business on 
standard rates and policies. The result 
is inevitable that after the medical se- 
lection has worn off, if not before, these 
companies will experience a high mor- 
tality. There is, however, some merit 
in the above method. 

2. The second method is by charging 
against the policy a lien, deductable from 
the amount payable at death and gradu- 
ally decreasing with the payment 
premiums until the lien has entirely dis- 
appeared. This method has great merit 
for two reasons: First, because it al- 
lows the company to insure any life hav- 
ing an insurable value, and second, be- 
cause from an agency view the business 
sells, since no extra premium is charged. 
If the assured live throughout the period 
during which the lien is in force, their 
policies are the same as on unimpaired 
lives, except they are kept in a special 
class in regard to dividends, to provide 
for a possibly high mortality. 

Rating Up the Age 

3. A third method of treatin: sub- 

standard lives is by rating up the age, 


which, to some extent, is *equivalent to 
charging an extra 


premium. There is, 
however, this difference, which is one of 
practice rather than theory. hen an 


extra — is charged, usually for a 
specially hazardous occupation, the pro- 
visions of the policy, including the non- 
forfeiture values, are unchanged. On the 
other hand, when the age of an appli- 
cant is rated up, the nonforfeiture val- 
ues are correspondingly increased and 
the applicant is treated in all respects as 
though the rated up age was the actual 
age. The reserve carried by the com- 
pany is for the assumed age. 

The method of rating up the age is 
open to the objection that the insurance 
is very difficult to sell and the dissipa- 
tion of the dividends requires that in 
the interest of safety the ent’s com- 
mission should be lowered. he method 
of applying a lien to the policy, where 
ran is the most practical. 5 

4. A further method of providing for 
an impairment not excessive is by plac- 
ing the policies in a special class in re- 
gard to dividends. In this manner mod- 
erately rdous occupations, such as 
policemen, firemen, arm officers, etc., 
may be provided for. This method is ap- 
plicable only where the dividend pay- 
ments are deferred for not less than ten 
years, and only on the policy forms in 
which the investment portion of the pre- 
mium large, in order that the divi- 
dends under normal conditions may be 





sufficient to meet the abnormal mortal- 
ity, which will surely be experienced. 
Danger Pointed Out 

There are two serious dangers to be 
overcome by the small, young company 
considering the advisability of entering 
the field for substandard business. 

(1.) The incomplete and unreliable na- 
ture of the data available for a scientific 
treatment of this class of business. (2.) 
The dearth of medical and actuarial as- 
sistance with sufficient experience and 
the almost certain result of an unfavor- 
able mortality. 

It does not seem oo? that any con- 
siderable number of the members of this 
convention anticipate the transaction of 
a substandard business as the admitted 
policy of the company. Practically all, 
however, do from time to time accept 
business on the endowment forms where 
an ordinary life or limited payment life 
is refused. In this connection a few re- 
marks may be of value: 

This practice should be followed with 
the utmost caution. Many smaller com- 
panies, desirous of writing a large busi- 
ness, fall into the fallacy of accepting 
too many risks on the endowment plans 
where it appears undesirable to issue a 
low premium contract or one for the 
whole of life. 

The method of providing for a very 
high mortality by the placing of a lien 
against the policy is a decidedly dan- 
gerous one for a small company to pur- 
sue, and undoubtedly actuaries agree in 
advising such companies to let it alone, 
at least until thoroughly reliable statis- 
tics are available for all classes of im- 
paired risks. The small company, how- 
ever, can write occupations in which the 
extra hazard is not excessive by means of 
an extra premium by rating up the age. 

Safeguards to Be Employed 

The last method of providing for a light 
extra mortality by carrying such policies 
in special classes may be recommended 
to the small company. If the business 
is not large, all these — if correctly 
rated, may be carried in one special class 
by a correct division of the extra mor- 
tality experienced. This is possible only 
on deferred dividend contracts. A nonpar- 
ticipating or term policy should never be 
issued on a substandard risk. 

Summing up, therefore, a small or new 
company eannot afford to write substand- 
ard business without limitation. There 
is at present no method by which such 
business may be made absolutely safe. 
The enterprise would be a _ speculation 
just as certainly as an investment on 
margin in the stock market. The ven- 
ture might possibly prove a _ success, 
would almost certainly be an expensive 
failure. Substandard risks where the 
extra mortality expected is light, may, 
however, be written with safety in a few 
cases by issuing a high premium policy, 
in others by charging an extra premium 
or by creating a special class in respect 
to dividends. In no company should the 
standard unimpaired risks be compelled to 
ray the extra mortality on substandard 
lives. The limits of acceptable business 
should be as definitely fixed as _ possible 
and should not be varied to please an 
executive officer or an agent. To treat 
these substandard cases correctly the com- 
pany should have at all times experienced 
medical and actuarial assistance, and their 
opinions should agree. In cases where this 
is impossible a third designated and ex- 
perienced officer without connection with 
the agency department should decide, and 
all decisions should be a matter of record 
for reference. Every case should be care- 
fully followed in order that the company 
may possess the data for a future investi- 
gation of its own experience. The tech- 
nical details should be worked out by the 
medical director and the actuary. Under 
these conditions there seems to be no 
reason why a company should experience 
a more disastrous mortality on certain sub- 
standard risks than on standard business, 


assuming the business to be sufficiently 
large and well scattered. 


Only Safe Course 


During the past two or three years new 
life insurance companies have been formed 
in all parts of the country. All must have 
business, for expenses are high and in- 
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vestors expect Gapropertionntsty large re- 
turns. Hence all sorts of policies are be- 
ing offered to the public and new and un- 
tried plans are adopted without sufficient 
investigation or conservative judgment. 
There is a legitimate field for many of 
these companies. Their numbers will in- 
crease for some time to come, but five 
years, ten years from today many of these 
companies will have disappeared from the 
arena, Those which will permanently re- 
main and in which the confidence of the 
people will ultimately rest will be the ones 
which have throughout their course adhered 
without deviation to a soundly conservative 
policy, which have been content to grow 
from within out by slow and tedious steps, 
which have restored to no trickery to ob- 
tain business, but have conducted their 
companies with honesty and ability, hon- 
ored every obligation and utilized their op- 
portunities in every respect for the eco- 
nomic advancement of this great business 
in whose field we are all willing laborers. 





DR. M. M. LAIRY’S PAPER 


Talks on “How to Prevent Acceptance of 
Undesirable Risks” 








In talking on “How to Prevent Ac- 
ceptance of Undesirable Risks” Dr. 
M. M. Lairy of the Lafayette Life, said, 
in part: 

In my opinion, the best way to prevent 
the acceptance of undesirable risks is to 
appreciate to the fullest extent the sources 
of danger to the company from diseases 
most likely to attack the policyholders al- 
ready upon the company’s books, and to 
understand pretty definitely the danger of 
accepting those who are prone to acquire 
these diseases. 

Statistics based upon insurance records 
can never be more than approximately cor- 
rect, because it is impossible to get the 
exact cause of death of relatives in the 
applicant’s family, and there is, as every 
examiner knows, a tendency either to con- 
ceal the real facts or to prevent the abso- 
lutely correct cause of death in many in- 
stances from getting into the insurance 
record. Whether we believe or not the in- 
fluence of heredity in tuberculosis, it can 
in no way modify our belief in infection. 
It must indeed be assumed that in prac- 
tically all cases true infection exists, for 
in most instances children of tuberculous 
parents dwell in an atmosphere and amidst 
surrounding that render infection not only 
possible, but well-night inevitable. 

If the father or mother die of tuberculo- 
sis the children of such parents, from the 
very nature of things, cannot escape the 
danger of infection, unless it be that the 
parent acquire the disease so late in life 
that the children are of age and are from 
under the parental roof. If added to this 
danger of infection there be the second 
exposure, i. e., as brother or sister in- 
fected, the danger to the remaining broth- 
ers or sisters is greatly increased, as the 
crop of tuberculous germs are sowed 
broadcast for the Second time. 


Ags regards life insurance this one cardi- 
nal fact must always come into the calcu- 
lation, and that is: The applicants who 
have lost near relatives by tuberculosis 
furnish excessive mortality and are un- 
profitable risks if taken at all ages and 
under all conditions. at ordinary rates. 

We often hear the agents say, “This 
man is 35 years old and should not be 
declined life insurance,” but the age ques- 
tion enters in only as a factor of how far 
removed the individual now stands from 
the exposure of parental tuberculosis, and 
if he be under weight, should seriously be 
reckoned with before granting insurance 
upon ordinary rates. It is also a fact that 
one or more exposures to tuberculosis 
should be seriously considered in even 
those who are described as being “‘pic- 
tures” of health. 

Very frequently all that is needed _ to 
light up a tubercular process is some dis- 
ease to lower the vitality of the individual, 
such as an attack of pneumonia or la 
grippe, to have established a hopeless case 
of tuberculosis. It is also to be feared that 
many of those cases rated as sound “light- 
weights” in life insurance represent an ar- 
rested or insipient tuberculosis. 


For practical purposes the following 
matter must always be considered in rat- 
ing an applicant whose family history is 
in the leastwise tainted with tuberculosis. 
One of the cardinal points to be thought 
of in granting insurance to risks with a 
tainted family history is the age of the ap- 
plicant. For it seems to me that there 
can be no excuse for granting insurance to 
applicants with a tainted family history 
who have not attained their full maturity, 
for even though it be granted after full 
maturitv is attained, the lability of tuber- 
culosis is nearly the same in all succeeding 
years of life. 

It must nevertheless be admitted that 
the mortality is much greater to immature 
individuals. UWsuallv 30 vears is considered 
a safe age limit, but those 30 vears are 
selected, not so much because the appli- 
cant is 30 vears old, but because it repre- 
sents a safe lapse of years between the 
time of the application for insurance and 
the exvogure to tuberculosis from an in- 
fected parent. If, therefore, a family shows 
a tendency. to acquire the disease late fn 
life, it would be unwise to admit the ap- 
plicant from a tainted family simply be- 





cause he happened to be 30 years or more 
of age. 
hard muscles, the sound heart,. with 
blood, and a perfectly formed chest with 
freely expanding lungs, should count in his 
favor. : 

se 

For years it has been the custom to 
characterize the chest, indicative of tuber- 
culosis, as the long, thin, flat chest, nar- 
rower at the apex and with broad ribs and 
broad intercostal spaces. 

It came rather as a startling statement 
when Wood Hutchinson came forward with 
the statement, and with figures to back it 
up, that the typical chest of tuberculosis 
is one which, instead of being flatter than 
normal, is in reality rounded than it 
should be. In other words, it is one in 
which the natural rotundity of childhood 
has been retained, and these are conclu- 
sions based upon years of research, and 
upon thousands of measurements taken on 
al classes of cases and upon all nation- 
alities, 

The chronic forms of tuberculosis are the 
ones most likely to be met in examining 
for life insurance. It may begin in a 
variety of ways. The most common mode 
or origin is an ordinary bronchitis to which 
pleuritic symptoms is very often asso- 
ciated. Previous to this the applicant has 
been in good health. The bronchitis may 
be associated with influenza, measles or 
whooping cough, or may follow in the wake 
of the same. 

* *¢ ~ 

A careful inquiry will elicit the fact 
that the applicant has lost slightly in 
weight, with an increased pulse rate. In- 
stead of developing after bronchitis, as just 
described, may set in as pneumonia, and 
is very often diagnosed and treated as 
such. After the patient convalesces from 
such an attack he does not gain flesh read- 
ily, still has a slight cough and continues 
to have a rapid pulse. So that the patient 
recently recovered from pneumonia, who 
shows emaciation and a rapid pulse, can- 
not safely be considered upon any reason- 
able rate of insurance. 

In still other cases the lung symptoms 
following pneumonia remained latent for 
some months or were masked by gastric 
symptoms or those commonly set down in 
the medical blank as indigestion. But 
these gastric symptoms are almost always 
associated with rapid pulse. By whatever 
path the invasion comes, the examiner 
should be on the lookout for it, especially 
in young adults predisposed by heredity or 
environment. 


SMALLER COMPANIES TO FRONT 


(Continued from Page 1.) 
experienced the great pleasure of hav- 
ing a policy mature, which, while it 
only brought him about 60 percent of 
its anticipated value, it was still suffi- 
cient to cause him considerable enjoy- 
ment. 

In speaking of the statements pub- 
lished by the various companies each 
year and used by the agents in solicit- 
ing new business, he said that it was so 
much Greek to the majority of people 
and declared that he believed that a 
small surplus in a company with a cer- 
tain number of policyholders is just as 
good as a larger surplus in a company 
whose proportionate number of policy- 
holders is greater. In other words, 
a small company is just as good as the 
proportion of its surplus is to its total 
number of policyholders. 

B. H. Robison of the Bankers Re- 
serve of Omaha, responded on behalf 
of the convention to the address of wel- 
come, and said that Mr. Bookwalter 
was right in saying that the young 
western companies were a factor in the 
business today. He said that the forty- 
two companies composing the conven- 
tion now had over $630,000,000 in force, 
and all of it written in less than ten 
years. 

New Companies Are Admitted 

Representatives of twenty-eight com- 
panies answered to roll call. The new 
companies on the roll were, the Michi- 
gan State Life, Western Mutual Life of 
Council Bluffs, West Coast Life of San 
Francisco, Western Reserve Life of 
Muncie, Ind., Ohio State Life and 
Guarantee Life of Houston, Texas. 

President Dark then suggested that a 
resolution be made on account of the 
death of Mr. Standen and appointed a 
committee to prepare same. The reso- 
lution was read at the afternoon ses- 
sion and placed in the minutes of the 
convention. 

Only One Left the Ranks 

Mr. Dark then read the report of the 
executive committee on the last meet- 





The physique of the applicant, the- 
good 





ing of the convention, at which there 
were thirty-two companies’ members, 
since which only one had dropped out, 
the Central Union of Indianapolis, which 
reinsured its business in the Indiana 
National, the latter company taking its 
place in the convention. The others 
joining during the year in addition to 
those mentioned above, were the Colo- 
rado National, Commonwealth, Colum- 
bia, Intermediate, Southern States and 
Lamar Mutual, which made the total 
membership forty-three companies, cov- 
ering nineteen states. 

General Counsel Dan W. Sims next 

read a resolution under which it was 
proposed to refer to a committee the 
formation of the Legal Section of the 
American Life Convention, composed of 
the general counsel. 
_ It was decided to have a legal section 
in connection with the convention, com- 
posed of the general counsel of com- 
panies. It will meet at the time of the 
annual gatherings. Its duties are: 

It shall be the duty of the Legal Section 
to advise the convention and prepare and 
submit reports and papers upon all legal 
questions submitted to it by the conven- 
tion or by the executive committee, and 
such advice and reports may be given and 
made by and through the individual mem- 
bers or committees appointed by the Legal 
Section. 

(b) It shall be the duty of the members 
of the Legal Section to keep advised of 
all proposed legislation in their respective 
states and promptly refer the same to the 
executive committee of the convention. 

(c) The Legal Section may recommend 
to the convention such matters and things 
relating to the legal department of the in- 
surance business as may seem pertinent, 
advantageous and beneficial to the general 
interest of the members of the convention. 

Entertainment Features Provided For 

R. D. Hughes, president of the Ma- 
jestic Life, was chairman of the enter- 
tainment committee, and announced that 
an automobile party had been arranged 
for the ladies for Friday afternoon, 
after which the men would meet them 
at the Country Club for a chicken din- 
ner. 

After the noon recess on Thursday 
the roll of companies and names of 
representatives of each present was 
read, showing thirty-three companies 
represented by seventy individuals. 
After a few remarks by Vice-President 
and General Counsel Atkinson of the 
Federal Life, on the new Legal Section, 
the first paper of the meeting was read 
by W. H. Gregory, president of the 
Citizens Life of Louisville, on “How 
Fast Should a Young Company Grow?” 

The discussion on this paper was 
postponed until the evening executive 
session, at which all members were re- 
quested to be present. 


President Hamilton’s Talk 


As E. P. Melson of the Missouri 
State, who was to deliver the next 
paper on “Investments and Surplus,” 


was not present, it was decided that if 
he arrived later his paper should be 
included in the minutes of the meet- 
ing. In his absence President Hamil- 
ton of the Federal Life volunteered to 
talk on the subject of which this paper 
was to have treated. The discussion 
on this question brought out many 
strong advocates for the various means 
of investing the surplus, some thinking 
it should be almost entirely used to 
purchase bonds and others that it should 
be used to secure farm and real estate 
mortgages. The matter was discussed 
pro and con for the balance of that 
day, and little groups around those who 
had opinions on the subject were fre- 
quent sights in the hotel lobby far into 
the next day. Chas. A. Sudlow, who 
was a visitor to the convention, was 
called upon for a talk on his experience 
on these matters, it being felt that with 
his many years in the business on both 
this and other side of the Atlantic, he 
was in a position to give some excel- 
lent advice to those much younger in 
the insurance business. 


Wilbur and Giddings Heard 
Early Friday morning it was an- 
nounced that the afternoon session of 
that day would be an executive one, 
making a rearrangement of the pro- 
gram necessary, as .two papers were 





carded for that time. Secretary Wil- 
bur of the Federal Life, gave a few 
statistics on the cost of new business 
to a young company, which he had 
prepared overnight, and then T. F. Gid- 
dings of the Michigan Mutual deliv- 
ered his paper on’ “How Can We Re- 
tain Good Agents and Eliminate Bad 
Ones ?” 
’ Ex-Gov. Durbin of Indiana, was ob- 
served in the room by President Dark, 
who promptly called him to the front 
for a talk. Mr. Durbin is now a di- 
rector of the Security Life of Chicago, 
and thus takes an active interest in in- 
surance work. Mr. Robison responded to 
his address, he having been a playmate 
of Mr. Durbin’s in Hooppole county, 
Indiana, when both were boys. The 
balance of the morning session was 
occupied by the reading of the paper 
of Samuel B. Smith of the Volunteer 
State Life, on “Sacred Right of Con- 
tract Crystallized in Life Insurance Poli- 
cies, Not in Law.” 
Lairy and Woolston Papers 
The papers programmed for the after- 
noon session Friday were those of Dr. 
M. M. Lairy, medical director of the 
Lafayette Life, on “How to Prevent 
Acceptance of Undesirable Risks,” and 
Paul L. Woolston, actuary at Denver, 
on “Substandard or Impaired Life 
Risks and How a Small Company Can 
Afford to Write Such Business With 
Safety.” 
May Have a Medical Bureau 

The convention decided to take under 
consideration the formation of a medi- 
cal bureau within the organization and 
appointed a committee of W. A. Lindly, 
Isaac Miller Hamilton, J. B. Reynolds, 
C. R. Porter and Sidney A. Foster to 
confer with the president, who would 
be chairman of the committee, by cor- 
respondence upon the advisability of 
having a separate organization or join- 
ing some body already organized. The 
object of the bureau would be to inter- 
change all rejected or postponed risks. 

The meeting in 1908 will go to Colo- 
rado and the choice will be made be- 
tween Denver and Colorado Springs. 
It will probably be held in August so 
that the legal section will meet before 
the American Bar Association meeting. 

Upon motion it was resolved that the 
salary of the secretary be increased 
from $100 to $300 per annum, as it re- 
quires a great deal of that officer’s time 
during a year to attend alone to the 
correspondence of the organization and 
— out printed matter to the mem- 
ers. 





Get Up New Blank 

The committee on blanks of the in- 
surance commissioners has printed and 
distributed its report. Attention is called 
to the fact that while the proposed 
changes in the annual statement blanks 
are voluminous and radical, no changes 
have been adopted or recommended ex- 
cept such as were found absolutely 
necessary or were believed from depart- 
ment experience to be essential. At the 
last session of the Insurance Commis- 
sioners Convention the committee on 
blanks was instructed to consider the 
advisability of incorporating in the 
convention edition of the life blank in- 
formation required by Part B of the 
blank used by the New York depart- 
ment pursuant to the provisions of the 
Armstrong law. In the proposed 
changes the committee. has incorporated 
substantially all the information re- 
quired by Part B in the life blank. 

The committee was also instructed to 
consider the advisability of requiring 
companies transacting an ordinary and 
industrial life business to make separate 
returns. In this regard the committee 
found that no changes were necessary 
and recommends that all departments 
desiring separate returns of the ordi- 
nary and industrial business procure 
the same in the manner prescribed in 
the Massachusetts law of 1907. 





The Lafayette Life is planning to erect 
an eight-story office and business building 
in the heart of its home city, 
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IN LIFE INSURANCE CIRCLES 


rO REVIEW ALL POLICY FORMS 








ilinois Department Is Now Shaping 
Up Contracts of Companies to 
Comply With New Law 





The Illinois department from now on 
until the close of the year will be busily 
engaged in shaping up the requirements 
for life companies under the new laws 
which go into effect Jan. 1. The depart- 
ment has called on the companies for all 
policy forms which they purpose using in 
Illinois. Many of them have already sent 
in the forms, but the department has not 
reviewed them. The superintendent de- 
sires to see whether they are in compli- 
ance with the new statutes. 

There is one peculiar feature of the II- 
linois laws and that is the recognition 
of mandatory requirements made on other 
state. companies by their home states. 
Where a state lays down certain require- 
ments on its home companies as to policy 
forms or conditions, the Illinois law will 
permit them to issue such policies even if 
they are in conflict with its own statutes. 
This is a sort of interstate comity 
measure. 

The problem before the department will 
be to decide what are requirements in 
other states and what are optional or per- 
missive. The department will only recog- 
nize imperative features. It does not an- 
ticipate any trouble with the larger com- 
panies, but there are a number of small 
fry that may have certain peculiar feat- 
ures that serve as talking points that are 
permitted in their home states but are not 
required. Such companies, it is antici- 
pated, will endeavor to convince the Il- 
linois department that they are obliged to 
have such conditions in their contracts. 

The Illinois companies operating on a 
4 per cent basis will have to readjust 
their values and rates to the 3% percent 





basis, which will mean an increase in 
rates. 





Central Life’s New Policy 


The Central Life of Des Moines is out 
now with its new policy which it calls 
the “Guaranteed Double Annual Allott- 
ment.” In the announcements in the 
daily papers the company says: “This 
policy increases each year in protection 
and decreases each year in actual cost. 
It is nonforfeitable, grants liberal loans, 
cash surrender values, paid up and ex- 
tended insurance, and will furnish the 
policyholder an income with all premiums 
canceled in event of permanent total dis- 
ability resulting from either sickness or 
accident.” The company announces that 
it intends to push this policy and other 
new forms. 


WISCONSIN EXPENSE PROVISION 





Believed That Higher Commissions 
Can Be Paid Than Under the 
Armstrong Laws 





There has been considerable question 
among the life companies as to whether 
under the new law of Wisconsin they 
will be compelled to restrict their com- 
missions to any greater extent than is re- 
quired under the New York laws. The 
limitation under the Wisconsin laws as 
to expense is in the total loading, which 
is 33 I-3 per cent of the ordinary life 
single premium. This expense can be dis- 
tributed over the various years of the 
policy as a company may wish. It may 
desire to pay graded commissions, allow- 
ing more during the early years of the 
policy when it naturally will have to de- 
crease its expense during the later years 
of the policy. Those who have examined 
the law claim that is much more liberal 
than the Armstrong scale of commis- 
sions. The Armstrong commissions may 
be paid under the Wisconsin expense law 





and also other scales of commissions more 
favorable to the agent than those pro- 
vided under the New York law. 





CLEVELAND NOT ENTHUSIASTIC 





General Agents Look for Little 
crease, If Any, Over Last Year 
and Smaller Profits 


In- 





Life insurance men in Cleveland are 
not sanguine over the prospects of eclips- 
ing former years in the amount of new 
business, basing estimates upon that of 
the past eight months. Some of the 
offices are showing results equal to those 
of last year, some a little better and some 
have fallen behind. On an average, how- 
ever, it is believed that the business for 
the city is about the same. 

The causes for this are threefold. In 
the first place, the reduced commissions 
discouraged the solicitors and they did not 
do the business the first few months of 
the year they might have done. July, 
Augusé and September up to this time 
have been the best months of the year 
in some of the offices. They are usually 
the dullest. General agents say a number 
of their agents are just coming to a 
realization that they must hustle and the 
results are showing. 

The second reason or cause is the loss 
of a number of good producers from most 
of the offices. It cannot be denied that 
many of the best agents have left the 
life insurance field for something they 
believe to be better. Some of them return 
and get down to work again, but the 
majority drop into other avenues of busi- 
ness and. remain. 

The third cause is side-line business. 
Quite a number of agents felt that the 
returns from the life business would not 
be sufficient to justify them in working 
at it exclusively. They consequently 
took on fire and accident insurance, from 
which the returns would be immediate. 








But they fell off in the life business. The 
gain in one direction has been a loss 
in another and a loss to the general 
agents’ offices. 

New agents have been hard to get. 
One large office has employed but one 
man in the past several months to give 
his exclusive attention to the business, 
while a number have been put on who 
had other- lines of business. The one 
man has made good, but the others have 
produced but little. 

One general agent suggests that the 
only way in which the life business can 
be made to pay in the future is to allow 
a larger second renewal commission and 
make the term of the renewals ten years. 
He says that the law should be changed 
so as to allow the offices to give some 
encouragement to the agents. The sec- 
ond renewal is the hardest of any to get 
and a larger commission would result in 
keeping business on the books more than 
anything else. This man says that his 
office would be better off if it had closed 
up its business the first of the year. It 
has a large renewal business, however, 
and is going ahead in the usual way in 
order to take care of this. 

In a general way the men “who have 
worked harder this year than usual have 
made less money, it is said, than they 
ever have before. One bright feature 
about the business is that the business 
put on the books is better than it has 
been and will stick better. There will be 
less trouble in making the renewals and 
the collections. 





Stock Selling in Illinois 

While the Illinois department seems to 
be opposed to stock selling in connection 
with life insurance, yet it takes the 
ground that the law in Illinois is an anti- 
discrimination law. If in stock selling 
some policyholders in the same class were 
receiving concessions in price, the law 
would apply. So long, however, as all 
persons in the same class are treated alike 





WHAT OUR MEN HAVE DONE 
During the Month of August: 














One man made $3,063.00 
One man made $2,433.00 
Ten men made an average of $1,288.00 each 
Thirty-five men made an average of $500.00 each 
One new man, his first week, made $857.50 


We want high-grade life insurance men to sell Bank and Life Insurance Stocks 


to those who have inquired regarding same. 
future for the right ones. 


We pay salary or commission. 
Strictly confidential. 


Fine 


RHODUS BROTHERS 


BIRCH F. RHODUS, THOMAS RHODUS, EDWARD T. RHODUS 


171 LA SALLE STREET, 
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the law has no application. About all the 
department can do is to use its influence 
against any plan which seems to be out 
of line with proper practices. 





Becomes Ohio Resident Director 

D. J. McNamara, formerly resident di- 
rector of the North American Life of 
Newark at Indianapolis, becomes resident 
director of the company for Ohio. He 
will have charge of the agency work of 
the state with headquarters at Columbus. 





Discourages the Move 

The Wisconsin department will investi- 
gate the plans of the Des Moines Life to 
change to a stock company. The Wiscon- 
sin comimissioner claims the letter sent to 
policyholders to get their consent to the 
change is misleading. The department 
declares that the change is rather sur- 
prising in view of the many departments 
recommending laws compelling stock 
companies to change to a mutual basis. 





Medical Director Brown Resigns 

Henry H. Brown, M. D., who, almost 
from its beginning until recently, has 
been the medical director of the Security 
Life of Chicago, has resigned his posi- 
tion as medical director, to associate 
himself with Irvin Zimmerman, in the 
organization of the International Fire of 
New York, which will be capitalized at 
a very large figure. 

Dr. Brown has already left Chicago 
for New York and Philadelphia, where 
he will be actively interested in the 
work. His large and valuable acquaint- 
ance, and his general knowledge of in- 
surance methods, will enable him to com- 
plete rapidly the organization. The suc- 
cess of the Security Life has been very 
largely due to the exceedingly favorable 
mortality, which has continued from the 
organization of the company, as evi- 
denced by the following figures: 


RN Sates aed ads pededais aes sew he 0.07 
BD vntakdsnceéepa pais wisticvs ii 0.10 
Ts hai 59k ci nibiw on. dice wean e Soe 0.84 
1905 Sete deat tea badhnakenbinie 0.03 
RSE ee ae 0.35 


The actual saving in mortality in dol- 
lars in 1906 was over $63,000, so that 
in parting from the company he leaves 
a most excellent record; a record so 
favorable that it is not unlikely an effort 
shall be made to induce him to return 
to the medical field of life insurance. 





Manager Horn Resigns 
Manager C. W. Horn of the Federal 
Mutual Endowment of Chicago has re- 
signed. D. B. Lester, formerly general 
manager of the Indiana Mutual Life, 


becomes special agent for the Federal 
Mutual. 





LIFE NOTES 


The $100,000 club of the Illinois Life will 


— its next year’s convention in Atlantic 
ty. 


E. A. P. Haynes, manager of the Man- 
hattan Life in St. Louis, has resigned to 
engage in another business. 


The semiannual statement of the Secur- 
ity Life of Chicago shows assets $1,526,437, 
capital stock $491,370, reserve $475,856, net 
surplus $545,185. 

Cc. J. Palmer, fifteen years with the 
Massachusetts Mutual and Prudential, is 
appointed secretary of the Protective Life 
of Birmingham, 


The semiannual statement of the New 
England Mutual Life shows assets $43,- 
280,367, surplus $3,427,112, income six 
months $4,023,017, disbursements $2,915,720. 


The Manhattan Life wishes to announce 
the appointment of Alfred Boyd, Jr., of 
Covington, Tenn., as its general agent for 
Tennessee. He was formerly connected 
with the Equitable Life. 


Cc. W, Walker, who becomes manager for 
the Illinois Life in Ohio, will make his 
headquarters in Cleveland. He was for- 
merly Illinois manager for the North 
American Life of Newark. 


Manager Baird Pallette of the Universal 
Life is transferring to his new company 
many of the agents who were with him 
while he was general agent for the Na- 
tional Life, U. A., at St. Louis. 

The Business Mens Life of Louisville 
has filed an amendment to its charter 
changing its name to the Business Mens 
Mutual Life, and the character of the 
busines from an assessment plan to a legal 
reserve mutual life basis. 





EDWARDS SOUNDS THE KEYNOTE 


COMMENTS ON THE CONDITIONS 








President of the National Life Under- 
writers Association Makes His First 
Administration Address 





Pittsburg, Pa., Sept. 10.—(Special.)— 
At the banquet of the Pittsburg Life 
Underwriters Association, President C. 
J. Edwards of the National body made 
his first administration speech. Leading 
up to an analysis of the general agency 
situation he made these points: 


The National association should continue 
its campaign against twisting and the use 
fl stock selling, special schemes and the 

e. 

The achievement of the New York Life 
in July shows that the public has either 
forgotten or forgiven. 

While in individual instances it may be 
that this company or that company has not 
done its full duty, either in educating the 
public or in aggressively favoring fair 
legislation, or in accepting a liberal con- 
struction of the New York statute in the 
way of helping field conditions—yet I hold 
that the life insurance companies within 
themselves and on their own responsibili- 
ties are not chargeable for unfavorable 
field conditions. . 


No Patience with Averages 


I have little patience with legislation 
that sets a standard to which all men and 
all interests must conform—which merely 
averages up a condition—whether in life 
insurance, financies, manufacturing or 
agriculture, and limits originality, tastes, 
competition and restricts energy and pro- 
tection. As well might it be legislated 
that because the average man is five feet 
nine inches, therefore all beds should be 
five feet nine inches long, or that all chairs 
should be 18 inches high for the sake of 
conserving uniformity, irrespective of the 
ecmfort or physical requirements of the 
man either taller or shorter. But I have 
less patience with the agent who is satis- 
fied that he has found a reason for not 
doing business and for not going after it, 
and is therefore satisfied to rest his efforts 
and stifle his abilities until some condition 
is arrived at which he thinks perfect. 
Scme men, you know, are always looking 
for trouble, and hoping to heaven that they 
will find it. 


Must Face Conditions Bravely 


The most serious phase of our business 
is the agent who is just discouraged, not 
dissatisfied, but disheartened; the man 
who becomes inoculated with pessimism 
and cannot see the silver lining; who won’t 
believe that things are looking up. But I 
am afraid that in our sympathy we have 
overcommiserated with the agent, which 
has led directly to his discouragement. It 
is time that we face conditions bravely, 
and while seeking relief through proper 
channels do our utmost to rejuvenate, in- 
spire and upbuild the agency relation in 
the field. 

Formerly the general agent was sup- 
posed to do as much field work as any of 
his agents, but the life insurance business 
has advanced way beyond that idea. The 
manager of today must be a general, a 
leader; must give of his ability to discover 
or create agents, work with and assist 
them, finance them and meet many ex- 
penses not on the company’s schedule. 
Ctherwise he might be selected by lot, or 
the office rotate in yearly succession, leav- 
ing the office direction to clerks. 


Limitation of Expenses 


We are told that the restrictive features 
of the New York law will not allow com- 
panies, in connection with agency expense, 
to go to the necessary expense of creating 
or upbuilding the agency system. If this 
is so, then the law is faulty, worse than 
faulty. No agent rejoices because the 
Equitable, for instance, may have lost 
many of its largest agencies; no one con- 
templates with any satisfaction the loss of 
production by the Mutual Life, let us say; 
no one honestly believes that it is of ad- 
vantage to life insurance that the New 
York Life may have closed up many of 
its offices in various sections. But what 
is it that estops such or other companies 
from building up in territories where there 
has been decimation? Simply one thing, 
and that is the limitation of expense which 
precludes or prohibits a company from 
undertaking such work. Certainly if the 
company cannot do it the general agent 
cannot do it, especially in view of the very 
narrow margin of commission on sub- 
agents’ business, which probably is com- 
pletely used up each year in the cost of 
conducting agency work. 


Costs Money to Maintain a Plant 


When the Equitable trouble was at its 
height in 1905 the chief agency officer 
stated to the board of directors that it 
would cost the company $10,000,000 to re- 
produce its agency force once it became 
disintegrated. These are large figures, but 
if agents are to be created, educated, in- 
spired and m it is going to cost 





every life company something in the way 
of field 


ion and proper manage- 


ment—something more than that which is 
contemplated or is provided for under the 
New York statute. And therefore my con- 
tention is that one of the chief troubles 
with the life insurance business today is 
the inability or neglect of the companies, 
operating under this law, to create and 
foster new agents. 
Class of Men Who Are Writing 


But what of the agent who has always 
been an agent, who claims that he is still 
an agent, but flounders in the mire of 
these disturbances? Ags I have already 
said, I think we grant too much com- 
miseration to the luckless agent and thus 
help to discourage him. And then there is 
the agent who knows his troubles and can 
tell you who is to blame—anybody, every- 
body other than himself. My observations 
are that the business that is being pro- 
duced today is being written by a com- 
paratively few agents—men who have been 
all through these two years of suffering 
and are now writing a larger business than 
ever before. 

Causes of Demoralization 

So, briefly, I put the cause of the demor- 
alization which exists jointly on the agent 
who does not do his duty and the law 
which does not permit proper and adequate 
expense allowance. I am entirely confi- 
dent that if Governor Hughes is shown any 
logical reason why the law should be re- 
vised, that it will be revised, in so far as 
the restriction upon agency expenses is 
concerned. Either the manager is essen- 
tial or he is an excrescence. The purpose 
of the law was evidently to strike at cer- 
tain conditions which existed, where gen- 
eral agency contracts were farmed out to 
relations and favorites; where large for- 
tunes were made without effort or intelli- 
gent direction. Candidly, I don’t think 
that aggressive and intelligent soliciting 
agents have been as badly hurt by the in- 
vestigation or the legislation which fol- 
lowed it as they are ready to believe. 
They suffered, of course, from the sensa- 
tion of the hour, from not knowing where 
they were at and from discouragement. 
What the agents in the field need today 
is the inspiration of the enthusiastic, ag- 
gressive general agent and field supervisor. 
The statute should be revised in so far as 
to permit of competitive plans of insur- 
ance, whereby interest is stimulated and 
effort is quickened. I am not preaching 
for the deferred dividend plan; I am not 
prejudiced in favor of any scheme: I sim- 
ply proclaim the broad principle that full 
and complete publicity and accountability, 
rather than statutory dictation, will con- 
serve and protect the rights of all policy- 
holders if companies are left free to offer 
legitimate plans of insurance to meet the 
wishes of fancies even of insurers. 

Should Be Revision of Law 

Further, I believe that there should be 
a revision of the statute regarding com- 
pensation which may be paid on endow- 
ment policies. At present probably over 
80 percent of the life insurance business 
being written is on the life and term plan. 
Actuaries in New York city tell me that 
they are amazed at the enormous increase 
in term business which is being written. 
The result is an adverse selection against 
the company, for which there must be 
some relief. Mr. Macaulay, in his address 
before the Toronto convention, pointed out 
the absolute seriousness of this condition, 
indicating a mortality on term policies of 
123 percent of the expectancy, and on en- 
dowment policies of only 67 percent. Un- 
doubtedly the Actuaries Society will 
themselves bring this condition to the at- 
tention of the New York legislation, and 
pray for a revision on this point. 


Attitude of Governor Hughes 


You may take my word for it that Gov- 
ernor Hughes is an honest man—possibly 
he has not been fair to the life agent in 
protecting his full interest—but you will 
remember that it was on the representa- 
tions made by our underwriters’ associa- 
tions of New York state that Section 97 
was so far modified as to make it possible, 
if not profitable, for us to continue in the 
life insurance business. Governor 
Hughes, after a fair trial of these laws, be 
convinced that certain relief is necessary, 
we may be sure that he will advocate it. 

Governor Hughes might appoint a com- 
mission to revise such features of the New 
York law as are onerous and incompatible 
with the requirements of the business. 
When the reports of the various companies 
doing business are filed with the insurance 
department, and the evidence is all before 
Governor Hughes, I am confident that he 
will take some such action if conditions 
warrant it. With such a commission, com- 
posed not only of members of the senate 
and assembly, but of practical agency men, 
of actuaries and officers whose fairness and 
broadness of mind cannot be questioned, I 
believe that proper reforms could be worked 
out. 

Notable Guests Present 

H. C. Cox of Toronto, first vice-presi- 
dent, reviewed in detail Canadian con- 
ditions. He said that fourteen new as- 
sociations were in process of organiza- 
tion. Second Vice-President Herrick of 
St. Louis, Secretary Will A. Waite of 
Detroit, ex-President McMullen of. Roch- 





ester, W. M. Wood of Pittsburg, E. R. 
Putnam of Rochester, N. Y., Conrad V. 





Dykeman of New York, and L. Walter 
Sammis of the New York Commercial, 
all mode optimistic references.to present 
life insurance conditions. They were 
present as guests. 


LIFE NOTES 


A mutual life company is being organ- 
ized at Pierre, S. D. 

Isaac W. Jones, an actuary attached to 
the office of Commissioner Barnes of 
Kansas, is investigating the Iowa fra- 
ternals which are doing business in his 
state. Under the new Iowa law the 
fraternals are required to deposit their 
securities with the Iowa auditor of state, 
and the Kansas actuary wants to ascertain 
whether or not they are in sufficiently 
good standing to do business in Kansas. 

The Iowa fraternal societies declare that 
they will name the next auditor of Iowa 
or the insurance commissoner, whichever 
it may be. The fight as to state auditor 
is expected to be one of the most im- 
portant matters considered at the coming 
meeting of the Iowa Fraternal Congress 
in Des Moines, Sept. 17, and F. R. Korns, 
president of the congress, says that the 
150,000 members of the congress in the 

state will name the auditor. 

The agent’s license of L. F. Butler, rep- 
resenting the Mutual Life of Illinois, which 
has reinsured, has been revoked by order 
of Commissioner Folk of Tennessee. The 
immediate cause of the revocation was the 
alleged failure of Mr. Butler to comply 
with the order of the commissioner requir- 
ing him to make good representations al- 
leged to have been made by him in selling 
a policy of insurance to H, W. Ritter of 
Clarksville. 


William F. Bechtel, former president of 
the Northwestern National Life, who was 
sentenced June 28 to serve five years in 
prison at hard labor for grand larceny 
from the Northwestern National, was 
granted a new trial by Judge Dickinson. 
As it is unlikely that the county attorney’s 
office will be able to obtain some of the 
most important witnesses who figured in 
the prosecution of the first case, it is 
doubtful if Mr. Bechtel will ever be placed 
on trial again. 


Fraternal societies which write in viola- 
tion of the Illinois law have been warned 
by Superintendent Potter of the Illinois 
department. Mr. Potter served notice on 
the National Protective Legion of Waverly, 
N. ., and the Reformed American Mu- 
tual Union of Chicago that the law forbids 
payment of any accumulation for any pur- 
pose except to meet death and disability 
claims. These companies have been writ- 
ing a form of certificate under which the 
insured is to receive sums of money at 
stated periods, usually five or six years, 
in dividends. This must be stopped. 

The commission created by the last ses- 
sion of the Ohio general assembly to in- 
vestigate and report on the insurance laws 
of the state, making such recommendations 
as will remedy existing defects, will meet 
in the capitol building at Columbus, Sept. 
24, for a three days’ session, or as long 
as it is necessary to hear representatives 
interested in the work. From the various 
ideas thus obtained bills will be drafted 
and presented at ‘the coming session by 
the commission for adoption. Representa- 
tive Earl Stewart of Springfield is chair- 
man, and Senator P. W. Ward of Cleveland 
is secretary of the body. 


ILLINOIS SURETY COMPANY 


HOME OFFICE: NEW YORK OFFICE; 
184 La Salle St., Chicago 513 Hanever Bank Bidg. 


D M. BLOUNT, President 
PRED PERT J. HOPKINS, Vice-Prest. 
H. W. WATKINS, Secretary 
E. A. EVANS, Treasurer 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota, Wiscon- 
sin, Ohio, Nebraska, Iowa, Missouri 
Michigan, Pennsylvania, Indisena and 
Kentucky. Its bonds insure. Its rates 
and service are satisfactory. 


Correspondence and Applications Solicited 











METROPOLITAN CASUALTY 


Insurance Coe. of New York 
Home Office, - 47 CEDAR STREET 


Chartered 1874 
SS 
PERSONAL ACCIDENT 


AND HEALTH POLICIES 


ef the Most Approved Forms 





PLATE GLA 





BUGENE &. WINSLOW, President 
Daniel D. Whitney, Vice-Pres’t 


S. Wm. Burton, Sec’ 
‘Alonzo G. Breoks, Ass’t Sec’y 
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AMONG CASUALTY AGENTS 


PLEA OF THE AMERICAN SURETY 








In Contention With the Tennessee De- 
partment, It Declares It Is Not an 
Insurance Company 





The American Surety raises an in- 
teresting point in its suit against Com- 
missioner Folk of Tennessee, in which 
it seeks to reclaim $157.84 paid into the 
department as a tax on business done 
in the state during the first half of the 
year. The company makes the claim 
that it is not an insurance company in 
the meaning of the Tennessee law, and 
contends that it has never agreed to 
the term anywhere. As a surety com- 
pany, writing bonds, it contends that it 
does not do an insurance business and 
will argue this point before the court 
in an endeavor to be relieved of further 
taxation on its Tennessee business. 

Back of the suit, however, is the com- 
plaint lodged by so many companies 
against being doubly taxed. Tennessee’s 
law providing for a tax of 2% percent 
of gross premiums was complied with 
strictly by the American Surety until 
the last legislature passed a law pro- 
viding that all foreign corporations make 
full reports of their affairs to the sec- 
retary of state and pay a filing fee to 
that official for the service in recording 
the report. When this law took effect 
the American Surety paid the filing fee 
without protest. On the date for the 
payment of the insurance tax of 2% 
percent, however, the check was given 
under protest. Instead of contesting the 
validity of the corporation law, as in- 
surance companies are doing, the com- 
pany will ask for a construction of the 
law so it will not apply to surety com- 
panies. 

Representatives of the company state 
that heretofore the company has paid 
the tax levied on it as an insurance 
company without protest, on the ground 
that the state had no other law under 
which it could be taxed, and the man- 
agement felt that some form of privi- 
lege tax should be paid. When the state 
passed a law providing a tax on such 
corporations, however, the company 
chouses to pay taxes under the new law 
and not under the insurance statutes. 

Practically all the insurance companies 
doing business in Tennessee have an- 
nounced their purpose of contesting the 
corporation law on the ground that it 
forces them to pay taxes twice, but the 
American Surety will go at it from the 
other end and object to the tax on its 
gross premiums. 





NEW MICHIGAN BOND COMPANY 





Organized Mostly by Brewers to Cap- 
ture the Liquor Business of the | 
State 





The Michigan Bonding & Surety Com- 
pany of Detroit has been incorporated 
under the act passed at the last session 
of the Michigan legislature. The or- 
ganizer is A. F. Bunting of Empire, 
Mich., who is a member of the legis- 
lature. He was the author and sponsor 
of the bill which permits the signing of 
bonds within the state by surety com- 
panies in connection with the liquor 
trade. Heretofore the state has pro- 
hibited surety companies from becoming 
sureties on bonds for the sale of liquor. 

It was thought that Mr. Bunting at 
that time had in view the project. of 
a surety company. One of the provisos 
of the bill prohibits any surety company 
being accepted on a liquor bond unless 
it is a Michigan corporation. It must 
have not less than $500,000 capital and 
it shall not charge more than $10 per 
$1,000 bond. The incorporators are 
mostly brewers or connected with the 
brewing interests. One of the incorpo- 
rators, J. H. Haas, is cashier of the 
Home Savings Bank of Detroit. C. F. 
Backus* is treasurer of the Richmond 





and Backus Company of Detroit. Phil- 
lip Breitmeyer is commissioner of parks 
and boulevards ih Detroit. 

It is expected that the company will 
be ready for business about the middle 
of November. Its incorporators no doubt 
believe that it will write all the liquor 
bonds within the state. It will probably 
encounter restrictive laws when it tries 
to enter other states. 

It seems to be very well demonstrated 
that the surety business cannot be suc- 
cessfully conducted except in a large 
number of states, with a wide distribu- 
tion of risks. Judging from experience 
of surety companies in writing liquor 
business, it cannot be written at a profit 
except by very close supervision and the 
elimination of irresponsible dealers. The 
Michigan project, therefore, will be 
awaited with interest. 





July Embezzlements 
Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity and Casualty, indicate for the 


month of July, 1907, the following de- 
falcations: 


Banks and trust companies........ $326,867 
Beneficial associations.............++ \ 
ED DONT n 0.0 0.06 0.06000c080seseess 146,372 
General business ........csccceseess 86,324 
Insurance companieS ......e.s.+s+. 1,43 
CRUE CORED 6 050 000.0606000060000006 28,000 
‘transportation companies.......... 500 
PERTOGRMGONS. cis vccccccscccenvceses 60,997 
TOD: bindeadsdiedsndesnahseesdaees $659,359 





Henry L. Ayres Resigns 

Henry L. Ayres, general agent of the 
Metropolitan Surety in Chicago, has re- 
signed. It has been generally understood 
for some time that Mr. Ayres was not 
actively connected with the agency, but 
the formal announcement of his retire- 
ment has just been made. Superintend- 
ent of Agents D. A. Miller has been in 
charge for some weeks and will continue 
to look after the affairs of the Chicago 
agency until a general agent can be ap- 
pointed, 

Mr. Miller is now endeavoring to secure 
solicitors to work in the agency. Walter 
Farady and George H. Bliss will continue 
with the office as assistant secretaries. 





Paine Locates at Minneapolis 

Arthur W. Paine has been appointed 
manager of the burglary and personal 
accident department of the C. W. Sex- 
ton Company at Minneapolis. Mr. 
Paine is well known in burglary circles, 
having been connected with the Ameri- 
can Bonding and formerly with the 
Etna Indemnity at their home offices. 





Caught in Schleuter Failure 

The surety companies have been 
caught on the failure of Henry Schlue- 
ter, a Chicago contractor, who has gone 
into bankruptcy. He has on his hands 
the new library building at Denver and 
also is tied up in other contracts that 
are not completed. The companies 
caught are the Illinois Surety, Bankers 
Surety, Empire State and National 
Surety. 





Armstrong Elected President 


In the reorganization of the Philadel- 
phia Casualty the most notable announce- 
ment is the election of R. B. Armstrong 
as president. He was formerly president 
of the Casualty Company of America. 

It is understood that Mr. Armstrong 
or the parties whom he represents have 
purchased the stock formerly held by the 
Fidelity Mutual Life. The intimation is 
given that the Philadelphia Casualty will 
take over one or two New York compa- 
nies. 





To Discuss Rates In Suburbs 

The Burglary Underwriters Association 
of Chicago will meet soon to discuss the 
advisability of allowing residence rates in 
Cook county outside the city limits to be 
the same as the rates in Illinois outside 
the county. Rates are higher in Chicago 
and Cook county than out in the state, 
although some managers feel it is unjust 
to require these rates in the suburbs in 





the county while those just outside the 
line get a lower rate. A few companies 
already only charge the country rate in 
a county outside the Chicago city 
imits. 





SHUTS OFF TRUST COMPANIES 





Indiana Will Not Permit Them to 
Issue General Surety and 
Fiduciary Bonds 





State Auditor Billheimer of Indiana 
has sent notice to trust companies that 
they will not be permited hereafer to 
issue general surety and fiduciary bonds, 
as they go beyond the power granted 
them by law in doing this kind of bus- 
iness. The law permits them to be- 
come surety for “a guardian, executor, 
administrator, assignee, receiver or 
other trustee or public officer or agent 
or servant or employe of any person, 
firm or corporation.” According to 
the auditor’s information some of the 
trust companies of the state have been 
going on bonds for contractors and on 
cost bonds, appeal bonds, saloon bonds, 
etc. Auditor Billheimer says: “They 
have been engaging in a general fidelity 
and surety business like the regular 
fidelity and surety insurance companies 
organized under special laws, laws that 
safeguard all concerned. But these safe- 
guards are not thrown around trust 
companies, because the law permits 
them to execute only those bonds that 
carry a small risk and involve small 
liability.” Such general bonds as have 
been given by the companies referred 
to, he says, are necessarily void and 
furnish no guarantee. 





Finds Ready Sale for Policy 
The National Casualty is pushing its 
$1.50 a month policy and is understood to 
be writing about one-third of its indus- 


trial business on that plan. It is more 
liberal in its features than the $1 a month 
contract. In view of the feeling in indus- 
trial disability circles that a broader 
policy than the $1 a month contract could 
be readily sold, the experience of the Na- 
tional Casualty is of interest. 





CASUALTY NOTES 


The Norwich & London Accident has 
been admitted to Indiana. 


Thos. E. Shears becomes general agent 
of the Hartford Steam Boiler at Denver 
vice Thos. F. Daly. He has been chief 
inspector at Denver. 


H. M. Coudrey & Co. of St. Louis have 
been appointed general agents of the Nor- 
wich & London Accident for Missouri 
= southern Illinois, in place of the Frank- 
ort. 


Charles Mann, for many years connected 
with the New York Plate Glass, has been 
appointed home office manager of the plate 
giass department of the Empire State 
Surety. 


The July number of the Employers Lia- 
bility Commentator gives on its first page 
the portrait of Thomas EB. Hanlon, who 
has recently been made general agent for 
Ohio, eastern Kentucky and West Vir- 
ginia. 


The Maryland Casualty has appointed 
the following general agents: P. J a- 


honey, Ottawa, Ill.; Frank M. Bishop, 
Quincy, Ill; Johnston & Nesbitt, Des 
Moines, Ia.; B. M. & W. 8S. Clark, Chil- 


licothe, Ohio; James I. Bond, Glenns Falls, 
Y.: Southworth & Tifft, Troy, N. Y.; 
Howard & Beard, Marion, Ind. 


The General Accident has reinsured the 
outstanding burglary, accident and health 
business of the Peoples Surety of New 
York, and the New York Plate Glass has 
reinsured the Peoples Surety’s plate glass 
business. The Peoples Surety on Aug. 15 
stopped writing these lines, but continues 
its fidelity, surety and liability insurance 
business, 


The Metropolitan Surety has been elected 
a member of the Surety Underwriters As- 
sociation and becomes a party to the rein- 
surance agreement. The examination of 
the Metropolitan Surety by the New York 
department to verify its capital reduction 
and ascertain its condition as of June 30, 
has just been completed and the report 
gives the company a surplus of about 
$124,000. 





AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 
and Surety Booas _ Bg my and H 
Fidelity and | 
Automobil: ~LTy 
Special jae mere ah wen to Shade and Brokers 


HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 


“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety on! Bonds, 
Chartered Under Ohio Lawes, 


$200,000 Doposited with Insurance Commissioner 





National Casualty Co. 


Oapital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 
Address 


MAJESTIC BLDG., - DETROIT, MICH. 





“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


ompany 
CHICAGO, Illinois 
When better Accident and Health policies can 
be written, we will write them. 


Good Contracts in Good Territory to Good Men, 
Producers address 


H. G. B. ALEXANDER 
President and General Manager 
1206 Michigan Ave., Chicago, Ill, 





™ FRANKFORT 


Of Frankfort-on-the-Main, Germany 


United States Department - ° 


Marine, Accident in S. Co. 


— Plate Glass 
Established 1865 


“ 100 William St., New York, N. Y. 





[ee <: 


Collective, Teams, Burglary, 
re and industrial Accident. 


posited with Insurance Departments in the 
United States for protection of Policyholders 


's and Public Liabilities, Elevator losurance, Workmen’s 
Individua 


| Accident and Mealth 


$550,000.00 








M. J. GROGAN, Rettent Ge oak Coun 


M, ROB: 


Branch, National Life Bidg., Chicago, Ill 
S, Resident Sec’y Ohio, New Efigland Bidg., Cleveland, Ohio 


prrenen ‘Wanted For Unoccublied Territory 


LONDON GUARANTEE AND ACCIDENT CO0., :a., 2 4ON20 





Head Office 
CHICAGO 
A. W. MASTERS 
General Manager 
Liability, Accident, Health 
and Credit 








OF LONDON 


CONKLING, PRICE &WEBB 
Genl, Agts., Ill., Mo. and Ind, 
171 La Salle Street, Chicago 


CHARLES L, RAYMOND 


Genl, Agt,, Michigan 
Majestic Bidg., Detroit 
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illinois Agency Appointments 


Agricultural—Peter A. Foote and Charles 
V. Richards, Chicago. 

American—P. T. Breidecker, Millstadt; 
Wm. Jensen, Chicago; C. F. Hoy, Huntley; 
F. N. Tallyn, Benson; Chas. F. Stein, Shab- 
bona; G. E. Ellis, De Soto; C. L. & E. Pettit, 
Philadelphia; Thompson & Poffertt, Thomp- 
sonville; E. E. and L. A. Stiles, Robinson; B. 
J. Smith, Georgetown; Jacob Davis, Vir- 
ginia; Charles Olson, St. Charles; Fred E 


Ahren, Cardiff; C. W. Jones, Griggsville; 
G. B. Monnette, Cissna Park. 
Calumet—McMechan & McKibben, Ar- 


cola; Sweet & Dunn, Marshall; Siler & 
Brown, Robinson; H. G. Fletcher, St. 
Elmo; G. W. Brown, Vandalia. 


Com’!] Union—J. W. Cranker, North Har- 


vey. 

Concordia—J. C. Bowman, Champaign. 

Continental—E. E. and L. A. Stiles, 
Robinson; John D. Martin, Chicago; G. A. 
and H. T. Lantz, Brooklyn. 

Ger. Amer., Md.—G. A. 
rora. 

German Union—G. A. Anderson, Aurora. 

Germania—Alfred Petty, Prophetstown; 
M. L. Sniff, Princeville; J. H. Bayless, 
Blandinsville. 

Grain Dealers Nat’l Mut., Ind.—Thomas 


Anderson, Au- 


M. and H. A. Van Horn, Chicago. 
Illinois Bankers—Earnest Hipsley, Can- 
ton; J. B. Mayes, Winchester; C. W. Ket- 


tron, Macomb; J. B. Wuller, Carlyle; F. E. 

Sahland, Golden; E. F. Miller, Makanda. 
Indianapolis—Michael F. Quinn, Chenoa. 
Nat’!] Union—R. B. Hickman, Monmouth. 


LOSS IN SIX OHIO CITIES 


(Continued from Page to.) 


burned was insured for 52 percent of its 
value and the Marietta building for 64 
percent. 

In Portsmouth the possible loss on the 
average building fired was $5,985, and the 
actual loss $3,813. In Marietta the pos- 
sible loss was $3,325, and the actual $411. 

Portsmouth has 18 full paid firemen 
and 15 volunteers; Marietta 9 full paid. 

The foregoing figures cover all fires re- 
ported by the chiefs, both inside and out- 
side the corporation lines of the city. 

Fires in which the loss is less than $5 
are not tabulated. 


FLINT MERTING WAS A SUCCESS 


(Continued from Page 1.) 
uncertainty that has prevailed as to its 
exact meaning and _ limitations, the 
forms promulgated by the inspection bu- 
reau and the varying requirements and 
practices of the different companies 
have put the local agents of Michigan 
in an almost intolerable position. One 
‘ agent had to get the assured’s signature 
nine times for one policy because three 
different items carried clauses of dif- 
ferent percentages. One agent had to 








get one of his customers to sign 180 
applications. Companies are urging 
agents to get the new clause applied 


to outstanding policies and scarcely any 
agents who have a large business have 
yet succeeded in getting this done on 
nearly all policies. 
Weadock Brings Question Up 

At the Wednesday afternoon session 
G. Leo Weadock brought this question 
up with a motion for the appointment 
of a committee to draft a resolution 
which would be acceptable to the agents 


and could secure their unanimous ap- 
proval, setting forth what changes 
should be made in the present insur- 


ance laws of the state and endeavor to 
have Governor Warner include this sub- 
ject as one to be taken up by the legis- 
lature at &n extra session to be held 
soon. 

This brought out a lively discussion 
in which agents explained their present 
difficulties. It also showed that there is 
much difference of opinion as to what 
constitutes full compliance with the law. 
It came out that Special Agent Green- 
wood of the Granite State had pre- 
pared a new and simple form for the 
use of agents of that company, which 
provides for one application, to be signed 
by the assured and sent to the com- 
pany, and two copies of the coinsur- 
ance clause, to be signed by the agent 
one to go on the policy and one in the 
register. Mr. Greenwood, as he him- 
self explained at a later meeting, be- 
lieves the Michigan Inspecition Bureau 
from, requiring three applications, does 
not meet the requirements of the law 
and is cumbersome. He holds that in 





attaching one application to the policy, 
it is very much a question whether the 
coinsurance clause has been attached, 
although the application contains the 
clause, and whether the assured could 
be made to contribute in case of under 
insurance, under policies issued since 
June 15. 
Other Proposals Are Made 


Not all present agreed with Mr. 
Greenwood’s position, but all wanted 
relief. Mr. Weadock favored the re- 


peal of all laws relating to coinsurance, 
leaving companies to apply the clause 
in the usual way, or a law to per- 
mit the assured to make one appli- 
cation to the agent controlling the line 
for the attachment of clauses to all pol- 
icies. Another proposal of his, as an 
alternative, was to permit the giving of 
one power of attorney, to be filed in 
each county where the agent wrote 
business for the assured, 

After much discussion a committee 
was appointed, consisting of Judge Bre- 
voort of Detroit. Mr. Weadock and 
Mr. Spear, to consult with the special 
agents and Commissioner Barry and re- 
port recommendations for action at the 
Friday afternoon session. 

The committee on Friday made a 











brought forth some personalities which 
were regretted generally. Secretary Eld- 
ridge spoke in a somewhat pessimistic 
tone, expressing the belief that the spe- 
cial agents and companies did not treat 
legitimate agents fairly by appointing 
poor agents who cut rates, rebated and 
caused trouble. He told of the struggle 
to build up the association and urged 
the field men to give it their moral 
support and urge their agents to join. 

State Agent Raymond of the Royal 
Exchange said “Amen,” or words to 
that effect, to’ Mr. Eldridge’s remarks 
about the association movement and 
praised it highly. 

Mr. Davis of Marquette spoke of 
finding unsigned and undated policies 
issued by an agency which his agency 
took over, as an example of what poor 
timber gets into this business. His tone 
was very moderate, however. 

State Agent Spice of the Germania 
thought much trouble could be avoided 
if agents would explain to the assured 
the meaning of clauses. 

Meeting Waxes Warm 

Mr. Raymond expressed the hope that 
some companies that were making the 
most trouble would find themselves in 
a hole by reason of the decrease in the 


ELDRIDGE—THAT’S ME 
which apparently simplified the 


report 
situation materially. .The report was 
adopted unanimously and was referred 
to the grievance committee to be taken 
care of. It provided that the agents’ 
association request the Michigan inspec- 
tion bureau to get out new forms in 
place of those now in use. One form 
is the application which has more 
blanks in it than the present one, so 
that over one signature the assured can 
apply for different percentages of co- 
insurance on different items under one 
policy. The other form is the coinsur- 
ance clause, as provided by law, to be 
put up in blocks separate from the ap- 
plications. The application when signed 
is to be sent to the company with the 
daily report. The coinsurance clause. 
signed by the agent, is to be attached to 
the policy. The agent may attach to the 
register another copy of the coinsurance 
clause or merely note “...percent clause 
attached.” 

Locals and Specials Meet Together 

At 4:30 Thursday a joint meeting of 
local and special agents was held. It 
turned out to be a warm number and 





value of stocks. He told the agents to 
follow the instructions of their com- 
panies and they would not be led as- 
tray. There were more things said, and 
when the atmosphere was getting warm, 
Carroll L. DeWitt, general agent of the 
Newark took the floor and poured oil 
on the waters and relieved the situation. 
He told the agents that they were too 
pessimistic, that there were some bad 
agents and some bad field men, as there 
are bad men in every line of work; but 
that field men ordinarily were doing 
their best to get good agents, not bad 
ones, and mistakes in judgment must 
not be too harshly judged. He counseled 
against condemning the whole business 
because there were some black sheep 
among agents, specials and companies. 
His remarks were most cordially re- 
ceived and the meeting adjourned in 
good humor. 
Barry, the Great Toastmaster 

On Friday night came the banquet. 
At half past eight about 125 men sat 
down. The cuisine and service were 


excellent, all were in happy spirits and 
for two full hours the crowd ate. This 








banquet was tendered by the Flint 
locals to the visiting locals. The Blue 
Goose banquet was combined with it 
and all sat together. 

As a toastmaster Insurance Commis- 
sioner Barry is a host. Nobody dared 
say he knew his equal except one agent, 
who claimed the Methodist minister in 
his town could do some great stunts in 
that line. Mr. Barry’s opening speech 
was one continual round of stories hung 
together with a thread as slender as the 
plot in a musical comedy. His intro- 
ductions were gems. When he called 
out Jones, “My old Sunday 
school teacher,” and related an anec- 
dote, the crowd could almost hear him 
and Jones snoring gently in the same 
pew in church. He referred to De Witt 
as the “traveling orator of the Blue 
Goose,” and to Abbott as the “Monk 
of Lapier.” Appropriate mention was 
also made to the Ladies’ Home Jour- 
nal, whence Mr. Reekie is wont to ex- 
tract the new (?) stories he inflicts on 
Blue Geese. 

Visitors Are Welcomed 

The only local speaker was J. H. 
Crawford, president of the Flint Im- 
provement League, who extended a 
most gracious and cordial welcome to 
the city. 

Among the insurance men N. B. 
Jones, the “grand old man of the Mich- 
igan field”’ as he was _ affectionally 
greeted by his hearers, was the only 
one who went far aside from entertain- 
ment. He talked to the point. He told 
the agents they must not try to run the 
companies, for they could not do it if 
they did try. The companies put up the 
money for this business and it was up 
to the agents to follow instructions or 
quit. If they wanted to do something 
for the good of the fire insurance busi- 
ness in Michigan they should get after 
the legislature and get the anticompact 
and other obnoxious laws repealed and 
a fire marshal law enacted. Let the 
insurance companies be free to run 
their business and field men be free to 
organize and they would help the 
agents, as they cannot do now. It 
would be better for all concerned, in- 
cluding the public. 

Other speakers were as follows: W. 
A. Eldridge, secretary of the agents’ as- 
sociation; W. T. Benallack, most loyal 
gander of the Blue Goose; C. E. Rus- 
sell, vice-president of the agents’ asso- 
ciation; Carroll L. DeWitt, of the 
Newark; Chas. A. Reekie, of the De- 
troit F. & M.; Jos. W. O’Brien, of the 
Home; W. S. Abbott, of the North 
British; D. W. Andrews, of the Michi- 
gan Commercial, and Wm. S. Crawford, 
of THe WeEsTERN UNDERWRITER. 

The Automobile Ride 

Friday morning the Flint agents gave 
the visitors a fine, long automobile ride. 
Fifteen cars in procession took them over 
the miles of paved streets, through the 
fine residence sections, through the 
grounds of the public institutions and 
past carriage, wagon, wheel, axle and 
other works that make vehicles or parts 
of them, till the crowd lost the count. 
The cars made a short stop at the insti- 
tution for the deaf and dumb, while 
ladies, carrying basketfuls of beautiful 
asters, presented a flower to each vis- 
itor. Flint has a brewery, and, of course, 
it had to be inspected. Then the run 
back to the hotel was made. 

Windup on Friday 

The Friday afternoon session was 
short and slimly attended. The officers 
decided that henceforth it will be best 
to get business out of the way before 
the entertainment features take place. 
Aside from electing officers and adopting 
the report of the committee on coinsur- 
ance, little was done except to vote 
thanks to the Flint agents for their hos- 
pitality and much of the success of the 
best meeting the organization ever held. 
It was decided to make more of a fea- 
ture of reports of local conditions next 
year. 

Prospects for Next Year 

Next year’s meeting is expected to be 
better than this year’s. inaw has 
two very fine records to beat, and the 
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association is now in splendid condition. 
Mark D. Geer, the new president, may 
be depended upon to exert every effort. 
He is a man in his early prime, head 
of -the big agency his father established 
in 1863, and has been in the business 
himself twenty-one years. The agency 
is model in that it never placed a risk 
in unauthorized companies or mutuals, 
never cuts rates, does nothing but an 
insurance business, and in that line only 
fire and casualty. 

Other officers are from various parts 
of the state, the upper peninsula coming 
in for two vice-presidents. 

Some Who Were There 


Some of the agents failed to register, 
but the list was almost complete and 
included the following agents: 

Bay City—G. W. Ames, F. B. Spear, S. 
M. Birchard, John C. Harris, W. M. Elliott, 
Byron E. Warren, Louis Goeschel, A. E. R. 
Bush, A. G. Plum, W. O. Clift, E. Van 
Tuyl, William P. Murphy, Fred E. 
Shearer, W. H. Phillips. 

Detroit—Charles L. Raymond, W. A. 
Eldridge, T. J. Reilly, Henry N. Brevoort, 
Leo K. Hennes, Alfred Bunclark, H. R. 
Vernor, . Watson, Arthur J. Stock, 
F. L. Cook, Gustav Schmemann. 

Saginaw—G,. Leo Weadock, William Wal- 
lace, M. D. Geer, H. N. Geer. 

Port Huron—H. Denler, H. H. Wright, J. 
H. Smith. 

Oxford—C. H. Fuller, A. McCarty. 

Marquette—H. C. Davis, G. W. Seely, Jr. 

Monroe—Miss Louise M. Cron, George 
Itchner. 

Durand—E. S. Atherton, Fred L. Eld- 
ridge. 

Lansing—C. S. Emery, G. M. Goodell. 

Albion—O. A. Leonard. 

Bad Axe—A. L. Wright. 

Battle Creek—O. H. Fox. 

Cadillac—Charles E. 

Cheboygan—Vet S. Moloney. 

Croswell—J. H. Murdaugh. 

Escanaba—Charles M. Thatcher. 

Goodrich—Thomas P. Wood. 

Gaylord—J. P. Hamilton. 

Houghton—William Van Orden. 

Kalamazoo—Charles H. Garrett. 

Manistee—B. B. Barnes. 

Marlette—William J. Baker. 

Muskegon—W. W. Barcus. 

Niles—George E. Corell. 

Point Pleasant—James S. Brown. 

Pontiac—C, B. Turner, 

Rochester—Charles Compte. 

Convention Notes 

Fred Guenther of Detroit was obliged to 
send regrets. The illness of his brother 
and one of his clerks kept him in Detroit. 
Eldridge says Guenther is likely to be the 
next president of the National Association. 

Miss Cron of Monroe was the only lady 

ent present. 

“conn did Hennes and Shearer sing, but 
it was not a duet this time, for “Teddy 
Raymond assisted_in a few of the classical 
numbers. ss 

“Sim” Post as an announcer of baseball 
results made a four-base hit. 

The Flint local committee is entitled to 
the highest praise. Arrangements were 
splendidly made. Visitors received every 
attention and nothing to make the meeting 
a pleasant one was omitted. 

Manager Foggatt of the Hotel Dresden 
did his full share, too, to make the visitors 
want to come back. a 

Vet S. Moloney talked “‘Cheboygan, 1909. 


BLUE GOOSE MEETING 


Michigan Nest Has Large Accessions in 
Membership 


The Michigan Blue Goose had a soz- 
zle at the Elks’ hall on Thursday after- 
noon, while the local agents were hold- 
ing their first session. About forty gan- 
ders were present besides the goslings, 
whose pinfeathers were plucked with 
solemn services. These unhappy be- 
ings who went through the pangs were 
as follows: Hon. James V. Barry, in- 
surance commissioner of Michigan; C. 
L. Toan, special agent of the Capital 
Fire; Wm. T. Greenwood, state agent, 
Granite State; George H. House, in- 
spector, Saginaw; Lewis C. Fletcher, 
special agent, Franklin; Chas. H. 
Bloom, special agent, Continental; Per- 
ley B. Jones, special agent, Spring Gar- 
den; David W. Wells, state agent, Fire 
Association; Allen C. Frink, special 
agent, Shawnee; A. R. Porter, special 
agent, Western Reserve. 

There were present as visitors from 
other state nests: W. H. King and 
Carroll L. DeWitt, Illinois; T. E. Flan- 
cain, Iowa; Stuart Morgan, Ohio; M. 

. Hawxhurst, Wisconsin. 

Resolutions were adopted on the life 
of the late Lewis H. Margah, state 
agent of the Sun, who was an honored 
member of the order. 

The meeting was one of the best the 
Michigan nest ever held. 
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Question.—The rate on a stock of 
goods is $1.25, it is written at $1.13, 
with 80 per cent clause attached. A 
new bulletin gives the rate at $1, mak- 
ing the rate 90c with 80 per cent clause 
attached. What would be the rebate on 
a $1,000 policy having 114% months to 
run; $1,000 policy having 9% months to 
run and $1,000 policy having 8% months 
to run? 

ANSweR.—In the first case, company 
wants $11.30 premium for carrying 
$1,000 for one year. If, in fifteen days, 
the rate is reduced to goc net, the an- 
nual premium would be $9. Now the 
company will claim earned premium 
for the first fifteen days on the basis of 
the original rate of $1.13, and_ this 
earned premium would be, in round 
numbers, 47 cents. Next comes the 
new contract for 11% months at goc 
per annum, calling for a premium of 
$8.62, which, added to the 47 cents al- 
ready earned would call for total prem- 
ium of $9.09 to expiration. The as- 
sured having originally paid $11.30 is 
entitled to the difference, $2.21. 

Seconp INsTANcE.—At original rate 
policy earns for 2% months, $2.35. Cost 
for remaining 9% months, at goc per 
annum, $7.12; total premium due com- 
pany $9.47. Deduct this from $11.30, 
the premium paid leaves $1.83 due as- 
sured. 

Tuirp INstance—Earned premium 
for 3% months, $3.29. Cost for re- 
maining 8% months at goc per annum, 
$5.37; total premium desired, $10.66. 
Return premium, 64 cents. 


QuEstion.—Will you kindly advise us 
through your paper as to the course 
taken with policies that expire on Sun- 
day. Should they be dated Saturday? 

ANSwER.—A policy expiring on Sun- 
day should be renewed on the day of 
expiration. While it is tactitly under- 
stood that an instrument dated on Sun- 
day is illegal, no first-class company has 
ever been known to take advantage of 
the fact and an agent or assured should 
have no fear of receiving his just due 
umder such a contingency should a loss 
occur, all other circumstances being sat- 
isfactory to the company. 


QuEsTIoON—Will you please inform me 
if there is any fire company that special- 
izes on band and orchestra instruments, 
ilie same as some companies do on auto- 
mobiles, the insurance to be binding in 
any part of the United States or Canada? 

_Answer*-There is no company that 
gives any special attention to writing in- 
struments such as you describe under a 
floater form, but the Globe & Rutgers, 
Rollins & Burdick, general agents, 159 
La Salle street, Chicago, or the London 
Lloyds, A. F. Shaw, correspondent, 159 
La Salle street, Chicago, will write such 
business. The Columbia of Jersey City, 
Orr & Wall, general agents, 2 Sherman 
street, Chicago, writes floaters covering 
such property while in transit only, but 
not while in places of amusement. 

QuEstion—Will you kindly forward 
me an annual statement of the London 
Lloyds Insurance Company, which you 
recommended to me as a company that 
would write band and orchestra instru- 
ments? I have been unable to find its 
statement in the Argus chart and the 
owner of the instruments wished me to 
write you to learn its standing and 
its ability to pay losses should any occur. 

ANswer—London Lloyds is not a 
regular insurance company. It is com- 
posed of several groups of men who 
act as underwriters and insure against 
various kinds of probable loss. Each 
group of underwriters secures its busi- 
ness through some London broker who 
has correspondents located in this coun- 
try. The financial standing of the Lon- 
don Lloyds, therefore, depends on the 
personal standing of the different in- 





dividuals comprising each group. You 
understand that these groups are en- 
tirely independent of each other, but 
operate under the name of London 
Lloyds. While there is a difference as 
regards the financial condition of these 
groups, yet if you will communicate with 

Shaw & Co., 159 La Salle street. 
Chicago, you will find that he represents 
a group of London Lloyds underwrites 
who are entirely responsible. 


Question—Is it proper to issue a policy 
to a tenant of a dwelling or mercantile 
building to cover improvements or better- 
ments made at the expense of the tenant? 

Answer—This class of liability is rarely 
acceptable to companies for the reason 
that, legally, any improvements put upon 
a building by the tenant, revert to the 
building and cannot be removed, hence be- 
come the property of the owner of the 
building and should be included with the 
liability on building for owner’s account. 
There is one form, however, which is 
sometimes accepted by companies, al- 
though even it is not desired. It is: 

eb: on such betterments and improve- 
ments to the building as may have been 
made by the assured (lessee) and recog- 
nized by the lessor as being the property 
of the assured.” 








Want Column 


One dollar per insertion. Limit, five lines, 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 


DISTRICT MANAGERS AND AGENTS 
in Michigan, North Dakota, Utah, Indiana 
and Pennsylvania wanted to handle the 
best accident and health policy issued, It 
pays full indemnity for every day’s disa- 
bility from sickness or accident, whether 
confined or not confined to the house, Na- 
tural death indemnity—monthly premiums. 
No similar policy issued in the United 
States. P. O. Box 135, Detroit, Mich. 


HIGH CLASS STOCK SALESMAN 
WANTED.—A life insurance company is 
reorganizing on stock basis. Company now 
has large income which will make stock 
valuable. One-half of the stock is taken 
by management to insure control. Good 
contract to salesman of ability and integ- 
rity. 








Ad- 














WANTED—A Special Agent for Eastern 
Ohio territory for the Personal Accident 
and Liability Departments of a large Cas- 
valty Company. Must be a producer. None 
other need apply. Address M 24. 





WANTED—A competent and experienced 
daily report examiner in a Chicago gen- 
eral agency. Address J 18. 


WANTED—An inside position in the un- 
derwriting department of a fire company 
by an experienced man, now a _ special 
agent, who desires to quit the road. Has 
had many years’ office, local agency and 
field experience. Will take an inside po- 
sition at reasonable salary. Address R 16. 


WANTED—Honest, energetic men 
throughout Illinois to sell the only policy 
that insures fully against every accident; 
easiest sold and pays the highest commis- 
sion; two agents sold over $200,000 “paid 
for’? business last week; if you mean busi- 
ness, investigate. Suite 530, 189 La Salle 
street, Chicago. 











WANTED—Special agent’s position; 18 
years’ fire insurance experience as exam- 
iner with leading companies and local 
agent; some field experience; moderate 
salary. C 28. 


WANTED—To buy a fire’ insurance 
agency, or will pay cash for one-half in- 
terest in an up-to-date, clean fire insur- 
ance business in good Ohio city. Address 
Agent, care of Room 139, Bushnell Annex, 
Springfield, Ohio. 





Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL & MILLER 
WHITNEY & BARBOUR 
138 La Salle Street, Chicago 


Sole Agents: Pheonix of London; ngfield 
F. &M.; American, N. J.; United Firemen’s; 
Spring Garden; Security, Ct.; 
Camden; Teutonia, La.; Pelican; Western Re- 
serve; Commercial Union; Commonwealth. 

















&. J. ULLMANN @ A. NEWTON 
J. ULLMANN & CO. 


. 159 La Salle St., Chicago 
Agents for 


NEWARK FIRB «+ - Newark, N. J. 
CAPITAL FIRE ee @ Concord, N, H. 
STATE FIRB (Ltd.) - Liverpool, Eng. 








Leading Agents and Brokers. 
LJARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 

943-948 Century Bldg, St. Louls 

Correspond o t paid non-resi 
dent agents and brokers. a < P 

Hamilton, 

Smblaand U:B. Fidelity and Gusraaty'of Ma. 


CHURCHILL WHITTEMORE CoO, 
a Successors to Wall & Whittemore 


208 North Fourth Street - - 8T, LOUI# 


Commission allowed non-resident agente 
on insurance on St. Louis properties. 


UEEN CITY FIRE INS. CO. 
Sioux Falls, S. Dak. 

Cash capital, $200,000. Cash sur- 

plus, $200,004.35. Eastern depart- 

ment, 19 Liberty St., New York. 

W.L.PETTIBONE & CO., Managers. 


‘ Zictuartal, 
M M. DAWSON, F. I. A. 
s CONSULTING ACTUARY 
Member of the Actuarial Society of Amerie, 
Fellow of the Institute of Actuaries, Member o 


the Deutscher Verein fuer Versicherungs- W issea- 
schaft, etc. 


No.1 1 Broadway, New York City 


AMES W. GLOVER, Ph. D. 


(in mathematics) 



































Consulting Actuary 





1312 Geddes Avenue . Ann Arbor, Mich 
J H. NITCHIE, 

. ACTUARY, 
153 La Salle Street, . CHICAGO 


919 Association Building 


TELEPHONES: Central 789. Automatic 8999 


Insurance Attorneys. 











WANTED—To purchase a fire insurance 
agency in a live hustling town with not 
too much opposition. Address K 4. 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 La Salle Street 
CHICAGO, ILL. 


Cook County Agent of Illinois Na- 
tional Fire Insurance Co. 











FEDERAL LLOYDS 
159 La Salle St., Chicago. 
Cash Assets December 31st, 1906, 
$167,011.44. 
Unlimited Liability of Underwriters. 
SURPLUS LINES TARIFF RATES 





WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 


1M6 to 1424 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 


Hartwell Cabel. 


CASELL & KOHL 


Attorneys at Law 


810 First Nat'l Bank Bidg., Cincinoati, QO, 


Special attention given to insurance cases, 





J. Louis Kobi 





In Answering Advertisements Please Men- 
tion THE WESTERN UNDERWRITER. 








THE WESTERN 


INSUR ANCE 
COMPANY 


TLLINOIS LIF 


CHICAGO 


JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
would like to enter the business of life insurance. 


Appress Taz HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 








GHE 


Provident Life an Trust Company 


OF PHILADELPHIA 
Insarance in Force, $187,670,839.00 


The NEW polactine of the Provident are un- The premium rates - ne Provident are exceed- 
or conciseness and pmplesy of form 


cuappesed § ingly | bow « and are still further reduced by large 
for adaptability and liberality in all essentials. dividends. 
CORRESPONDENCE WITH AanETS SOLICITED 


Ysrozr & Exum, General Agents, Western Ohio - 312 Union Trust Building, Cincinnati, Ohio 

6. 8. Sarrotp, General 1 Agent, Bastern Ohio “) > « 706-710 Garfield Buil , Cleveland, Ohio 

By Ww. eon AL. fe. Consent ml Agent iL. Fe 720 Spitzer Buil ing, Toledo, 8 
ANNE 


General Agent er a en 325 Marqu: 
a General Agents, - + + + «© « 0 erat aeding, coieee iat 


The Company OF the People, BY the People, FOR the People 
THF 


‘TROPOLITAN LIFE INSURANCE CO. 


Incorperated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


Assets, $176,429,015.04 


Proof of Public Confidence 


Assets, $61,639,557.56 








The Daily Average Business!During 1906 


This company has more premium-paying busi- 412 per day in Number of Claims Paid. 6,163 1 tl 
ness in force in the United States than any (other q i Number 6 re and Paid 
Company, and for each of the last 13 years has Paid fee ~ aed y SusaneS 


had more New Insurance accepted and issued than 
any other Company in America. 


ose 
© 
Policy-holders and addition to Reserve. 
chesdihad per tagte tances af 











Gh 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 














YOU WORK 


and work hard for your company. At the home office 
_ they take your business and ask for MORE, but— 

Do they show their appreciation ? Do they look out 
for YOUR interests? Do they give YOU practical, bus- 
iness-building ideas? Do YOU feel free to call on them 
to solve YOUR particular problems ? 

If not, you probably will be interested in OUR 
methods. We believe that by WORKING WITH 
OUR AGENTS we can aid them more than by sim- 
ply pushing them for business. 

If open to a proposition let us explain ours. 


THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, VICE-PRES. 


483 SPRUCE STREET, SCRANTON, PA. 








We WANT pees ARENTS 
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Only One One Company Has 


1. The most liberal policy contract. 


2. The greatest amount ot security 
behind it. 


3. The best commission and con- 
tract for the agent. 


We want a district manager in every center 
where we have no branch office. Attractive terms 
and non-forfeitable renewals to good men. 

Write at once. 


(FRANKLIN W. GANSE, 
Vice-Pres. and Director of Agencies 
The Columbian National Life 
Insurance Company 
176 Federal Street, Boston, Mass. 


Fire Insurance Company 
of New York 





“YBSTERN DEPARTMENT 
159 La Salle Street Chicage 


I. 8S. BLACK WELDER, Manager 
W. L. STEELE, Assistant Manager 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 


ever 
ith the Company's vast resources—greater by many millions than those of any other company 
in the yene— cow Bye | Sevens t in the most profitable securities t with safety, 


With an ent equalled by few and excelled by none, caniateies its place in 
the front souk ‘held by by | it ine sixty-four years as, 
The best dividend-paying company, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 


GEORGE T. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS. CO. OF NEW YORE 
34 Nassau Street, New York, N. ¥Y 
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Surplus Lines 


| BULG Som FI 

f tch 

1898 SAT bog! ANDRE FIKE INS. ¢ 
< Havre, Frar 

TOTAL ASSETS OVER 


| ee er A le er a 1 © 
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CHAS, F. MANSFIELD LORISTON M. FAIRBANKS 
Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 


WM. D. FAIRBANKS 
President 





Capital fully paid $100,000 





Report of examination by Illinois department as of June 18, 1907 


Assets - ~ ca $182 836.65 
Total Liabilities, except capital, 47.675.27 
*Net surplus - - = - 35,161.38 


*Net surplus over all yore with reinsurance reserve computed on full 
pro rata basis, $15,905.59. 





LEBO. ANDERSON @ YOUNG 


General Agents 
159 La Salle Street, Chicago 





